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Self Development Academy Expands a

Legacy of Excellence mt ngh School

By Dr. Anjum Majeed, Founder

hat began as a small preschool built on
creativity, curiosity, and care has grown
into one of Arizona’s highest-performing

school communities. Now, Self Development Academy is
expanding that legacy into high school education.

For Joann Pierson, the story began when her
three-year-old daughter first walked into Self
Development Preschool.

“We chose Self Development because when we
toured the facility, my daughter saw Monet and
Picasso art prints hanging in the hallway
and immediately fell in love with them,’
she recalled.“Right then, we knew this
was the school for her.” -

What Joann discovered was far
more than preschool. She found a
community that nurtured inquisi-
tiveness, confidence, and a genuine
love for learning.

As kindergarten approached, Joann
worried that a traditional school setting
would not provide enough challenge for her daughter.
Together with other preschool parents, she approached
the founder, Dr. Anjum Majeed, with a request to consider
opening a charter school.

“She agreed to do it,” Joann said.

What began as one determined group of families
soon became Self Development Academy, now nationally
recognized among the top public schools in America.

Years later, as students approached middle school,
families once again asked SDA to continue growing with
their children. The school expanded again, becoming a
premier kindergarten through eighth-grade charter school
community known for rigorous academics, strong char-
acter development, and a deeply supportive environment
where every student is known.

Now, the story has come full circle.

Joann's daughter, once the preschool student inspired
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by the artwork in the hallway, is now a language
arts teacher at Self Development Academy. And
once again, Joann Pierson, 26 years later, is instru-
mental in supporting parental efforts for SDA’s
newest chapter: the launch of its high school program
beginning in the 2026-2027 school year.

It is a reflection of something deeper than academic
success. It is a true community of families who continue
believing in the mission, values, and opportunities SDA
provides for students.

“At SDA, every student is known,” said Dr. Anjum
Majeed. “Students thrive when they are challenged
academically, supported personally, and encouraged to
discover their fullest potential”

The new high school program will continue SDA’s

longstanding tradition of rigor and excellence while

creating even greater opportunities for students to succeed,

adding one grade each year.

Students will have opportunities to pursue pathways
in health sciences, technology, engineering, mathematics,
and the humanities. Through dual enrollment and dual
credit opportunities, students may earn college credit
and even an associate degree while still completing high

school. Students will also have the option of graduating
with either a standard diploma or an advanced diploma.

Beyond academics, students will engage in original
research, leadership development, community service, and
career-related volunteer opportunities. Students will also
build confidence and communication skills through speech
and debate, drama and theatre, clubs, competitions, and
athletics, including basketball, volleyball, and tennis.

“SDA is one of Arizona’s highest performing
schools for good reason,” shares former parent Rebecca
Gau, executive director of Stand for Children.“The
curriculum is accelerated and intentional, and the
leadership of Dr. Majeed ensures that every child’s full
potential is reached.”

As Self Development Academy expands once again,
its mission remains unchanged: to provide students with
an education rooted in excellence, opportunity, character,
and care.

Because when students are truly known, nurtured,
and inspired, there is no limit to what they can achieve.m

To learn more about Self Development Academy,
call (480) 641-2640.
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NOW ENROLLING FOR

SUMMER
DAY CAMP

From preschool to high school,
our award-winning academy
ignites curiosity through a
rigorous curriculum, nurtures
students in a safe environment,
and empowers them to build
meaningful career pathways.

ENROLL NOW FOR SY 2026-2027

SELF DEVELOPMENT SELF DEVELOPMENT SELF DEVELOPMENT
PRESCHOOL MESA PHOENIX

(480) 396-3522 (480) 641-2640 (602) 274-1910
1721 N. Greenfield Road 17009 N. Greenfield Road 1515 E. Indian School Road
Mesa, AZ 85205 Mesa, AZ 85205 Phoenix, AZ 85014

WWW.SELFDEVELOPMENTACADEMY.COM
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The Gilly

Brings Golf-First

Simulator Experience to Mesa

By Jamie Phillis

s summer temperatures
rise across the Valley, many
golfers find themselves

looking for ways to keep improving
their game without spending hours

in the Arizona heat. At The Gilly
Indoor Golf Club, Mesa residents
can do exactly that in an atmosphere
that has a country club feel tailored to
golfers.

Owner Rob Fillmore opened The
Gilly, named after his own nickname
from the golf community, after a life-
time of competitive golf with a goal
of creating a space that reflected the
experience serious golfers want while
remaining welcoming to anyone who
loves the game. The club offers both
memberships and public tee times, as
well as a free 90-minute demo session
for first-timers.

“Golf is my background. It's what I do and who I am,”
Rob said.“I set out to create a golf-first facility. Everything
from the technology we chose to the putting green, the
training aids, and the instruction is built around helping
people enjoy golf and get better at it.”

That commitment to improvement is one of the things
that sets The Gilly apart. The facility utilizes Trackman tech-
nology, the same launch monitor system used by many of the
world's top professional golfers. While simulator golf offers
a fun way to play year-round, Rob shared that the technol-
ogy's greatest benefit is the opportunity it provides golfers to
practice more effectively and accelerate their improvement.

“When it comes to practice, lessons, and improving at
golf, Trackman is truly head and shoulders above anything

else,” Rob said. “The amount of information it gives you,

Need a fithess solution

that fits?
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combined with the cameras and
data, can shorten the learning curve
exponentially”

The response from the local golf
community has been positive since
The Gilly’s opening late last year. As
a result, several golf professionals
have chosen to teach out of The Gilly,
giving members and visitors access to
club fittings with a certified master
club fitter and expert instruction.

Despite its professional-level
offerings, The Gilly also welcomes
new golfers and those who want to
use the simulator just for fun.

“It’s not just for competitive
golfers,” Rob said.“It’s for anyone
who loves golf or wants to get better.
We've had people join because they
wanted a fun date night or a place to
come with their family, then they start
learning what the technology can do
and suddenly they’re improving their game in ways they
never expected.”

The club even offers games designed for beginners and
younger golfers, making it easy for families to enjoy the
experience together.

In addition to being family friendly, The Gilly is a
true family business with Rob and his wife operating the
facility themselves with help from their five children. Rob's
wife also played a key role in designing the space, creating a
high-end, comfortable environment that appeals to golfers
and non-golfers alike.m

The Gilly Indoor Golf Club is located at 5761 E. Brown Road,
Suite 13, in Mesa. For more information about memberships,
lessons, and public tee times, visit thegillygolf.com.
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FIND ALIGNMENT
WITHIN YOURSELF

A New Pilates + Yoga Studio in Mesa
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ALIGN COLLECTIVE

% Small-Group Classes

* Inclusive & Welcoming
Environment

* All Levels & Backgrounds

1135 N. Recker Road #112, Mesa
(SE corner at Brown Rd.)

480-347-0025 | @aligncollective.mesa
www.alignmesa.com

TheExerciseCi»ach.

4711 E. Falcon Dr | Suite 122 | Mesa, AZ 85215
Call or Text 480.716.6080

www.exercisecoach.com

“I wholeheartedly recommend The Exercise Coach. Their approach is scientifically
sound and produces superior results for my patients. My wife and | have loved being

TWO

clients for more than 10 years now”.

- Randal Kahan, M.D,

www.UpCloseAZ.com
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By Tim Beaubien, Hava Java Mesa 2 esa

You may not always agree with them

got a note on Messenger from a =l 1'.:-‘ - R and may even get mad or have an © Copyright 2026 by Phillips West. All Rights Reserved.
childhood friend a while back. W oenieg M i argument with them. l}3ut never give E-mail: Publisher @Phlﬂlp Vst @i
To be honest I could remember /""" + sl up on them. You can't replace that

the name but not the face. OK, I
know what you're saying, Tim.
Let’s be honest, I am getting
kind of old! I just hope my head
doesn't fall off (if you're a fan of
Dumb and Dumber you will get
that).

part of your life history. Even if if’s (48 ()) 748-1127

only once a year, call them and tell
them how much you miss them.

Say, “Remember when we...” You EDITO R-1 N-CH IEF
will feel so good after that call. Kim Phllhps

Of course, now we get
Facebook notices on birthdays,

My friend reminded me of and updates on grandchildren. I ADVERTISING
how we dragged my small motor- always respond to these and refer to Monica Adair (480) 772-1949
cycle up from the basement so we them as“my old friend.” We may be Kim Phillips (480) 748-1127

could ride. Somehow, I think my parents thousands of miles and a few years apart,

may not have been home at the time. He still it feels good to just say hi and get the

wanted to say hi and share that memory. updates firsthand. STAFF WRITERS

It started me thinking about all the hooligans I used Social media is great but it’s not a replacement for Kimberly Alvarado,
to run with. How the hell did we ever get through it? that human connection. Don't let AI write that birthday Vit Al
Things we did and things we should not have. But these wish. Yes, it’s faster and easier to click on the ballons and
memories and experiences are what make us who we are plug in their name, after all we are so busy. But it’s also an
today. Hopefully we are a little smarter and wiser now. empty wish. DESIGN
Actually, most of my high school friends are still And here’s the thing, if you take the time and go out of LuckyYou! Creative
good friends today. I am very lucky that way. Although your way to connect, then maybe next time they will take Erin Suwwan
moving to Arizona we now communicate a little less. But the time. You may know it, but you're still building memo- www.luckvvoucreative.com
we still try to talk as often as we can. It doesn't always ries. Any kind of connection will become a memory. You will SueyY ’
come easy. You must work on it. But boy, it's so worth it! be surprised at how little effort really it takes to connect.®
Barb and I have made many new friends here, however CONTRIBUTORS
there is nothing like talking to someone that you share old Please like and follow us on our new Facebook page — Hava ol i) Nsezmabs, eszadlialn
memories with. I cherish these friends every day. Java Mesa-Beans, Beer, Wine, Music. ’

Lorraine Ryall

www.UpCloseAZ.com

at Hava Java Coffee House

For the complete event schedule
check havajavamesa.com.

FRIDAY, JUNE 5TH

6 to 9pm
Rock / Jazz Fusion from Notes from Neptune
FRIDAY, JUNE 12TH
. 6 to 9pm
B E A N s COffees Wlnes erﬂ Singer Songwriter Scott Hallock and Beat Box Kent
BEER Beer, Spirited Coffee FRIDAY, JUNE 19TH
i ’ 6 to 9pm
W I N E DrlnkS, BIOOdy Ma ry S, Musical Guests PF Flyers, featuring
Vo Communit Mimosas, Mq rgq ritqs the best of the 70's, 80's, & 90's
ur unity . .
Coffee House and Specialty Cocktails I:'ol:RquAY, JUNE 25TH
5 O 9pm

Doing it Differently

Hava Java Open Mic
LIKE & FOLLOW OUR NEW

FACEBOOK PAGE! FRIDAY, JUNE 26TH
HOURS: : 6to 9pm
Hava Java Mesa-Beans, ; .
SUN 7AM - 7PM - MON - THURS 5:30AM - 8PM Beer, Wine, Music Classic Rock from Brenda and The Big Bad Wolf
- 6to9
2849 N Power Rd s U Ite 103, Mesq y AZ 8521 5 4 ur?de?;o‘: An Evening devoted to Under 20 Musicians

Grq b & Go e , Add a Breakfast Burrito or Breakfast Taco to your

Brea kfast e y " _ /" morning coffee order and we'll get you out the door DAILY HAPPY HOU R

In @ hurry? No problem! Yt £ 4 in no time. And you'll feel great all morning long! 3PM TO 6PM

ORDER ONLINE DoorDbash and Online Ordering is Available!  Eifi $1.00 OFF Any Glass of Wine or Beer
FOR PICK UP OR DELIVERY! havajavamesa.com, joe.coffee.com or doordash.com. i $1.00 OFF Select Snack Items

www.UpCloseAZ.com



*99 Drain Cleaning +
Free Camera Inspection’

Clear pipes, and peace of mind.
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More Ways to Save Big! “I have used AirTime

for many years now
- for all of my rental

0% Interest - 12 - 18 Months’ properties and my

Affordable Comfort Starts Today personal home. |
always get first rate

professional service
and at a fair price.

$250 Off Whole-Home Josh and David did a
o * d job installing a
Air Scrubber o

new HVAC system.”
Breathe easier — our Air Scrubber cleans the air so you can live healthier.
Steve H.

Satisfied Customer
May 2026

Upto 5500 Whole-Home SCAN TO CALL

Water Purification System’

Cleaner Dishes. Brighter Laundry. Softer Skin.

E [ E
[
Limited time offers. Conditions apply. Financing on approved credit. Some offers cannot be combined. t?-ﬂ
Call for details. ks
g
4 "

Maintenance | Service & Repairs | New Unit Installations
ROC 351313 & 361687

Call Now: (480) 604-2883

wwWw.AirTimeAZ.com
After Hours Service Available
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UNDERGRADUATE RESEARCH PROGRAM AT MCC
OFFERS STUDENTS VALUABLE EXPERIENCE

Submitted by Mesa
Community College

aking a strong commitment to
engage students in undergrad-
uate research, once the domain

of four-year colleges, Mesa Community
College (MCC) provides students with
opportunities for hands-on experience
developing new information within their
field of study, and develops their self-
perception as scientists and professionals
early in their academic journey.

“Undergraduate research has tradi-
tionally been associated with four-year
institutions, but community colleges play
an essential role in expanding access to
these transformative experiences,” said
Francesca De Martini, Ph.D., MCC
Undergraduate Research Initiative
College Committee chair and Life Science
Department faculty member.

Students in the faculty-mentored
Undergraduate Research Program have
access to a variety of choices including
research-based coursework, course-based
Undergraduate Research Experiences
(CUREs), faculty-mentored independent
projects, interdisciplinary collaborations,
poster and oral presentations, symposium
participation, and opportunities to share
their work beyond the classroom.

Students also gain valuable experi-
ence in scientific communication, data
analysis, critical thinking, and professional
development. In some cases, students may
participate in grant-supported research,
internships, and transfer or career pathway
exploration, De Martini added.

“What makes MCC special is our
commitment to bringing these opportuni-
ties into the community college setting in

a meaningful and accessible way, demon-
strating that community college students
can engage in authentic research and
present high-quality, scholarly work.”

A highlight of the program is an
annual symposium where students share
their research through paper presentations
and research posters with family, peers,
and instructors. “The 2026 symposium
was a tremendous success because it
reflected both the growth and the strength
of undergraduate research at MCC. We
had roughly 40 posters and nearly 100
participants, including students and faculty
mentors, De Martini continued.

Winning poster topics included,
among others, a quantitative assessment
of the direct and indirect benefits humans
derive from the ecosystems provided by
MCC’s arboretum trees; the optimiza-
tion of DNA Extraction of Arizona
bacteriophage, a virus that infects and
replicates within bacteria; and a calibrated,
color-magnitude diagram of Messier 35, a
young, open star cluster in the constella-
tion Gemini.

De Martini indicated that the event
created a vibrant and supportive academic
environment where students could
discuss their findings and celebrate their
accomplishments with peers, faculty, and
the broader college community. “It was
especially meaningful to see students from
different disciplines come together and
present work that highlighted both schol-

arly inquiry and community impact.”®

Undergraduate research experiences at MCC
are offered in all disciplines. Learn about the
many opportunities on the college website,
mesacc.edu.
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IS Al MAKING PEOPLE
LOSE BRAIN CELLS?

By Miquela
Daniels

recently heard
Isomeone say, ‘Al

is making people
lose brain cells.”

Honestly, I
chuckled because I
thought the same
thing not too long ago.

Al is here to stay, and it can help us
automate time consuming tasks and give
us more time to enjoy life. There are AI
Tools for whatever creative ideas you can
think of and just about whatever you need
to simplify.

Miquela
Daniels

IT°S ALL ABOUT THE PROMPT
One of the most well-known Al Tools
is Chat GPT. I named mine, Lucy. For
me, talking to Lucy feels less like using a
machine and more like having a conversa-
tion with someone who asks, “Can you
explain that better?” and “How about this?”

AT forces me to think more cleatly.
If T ask vague questions, I usually get
vague answers, but when I revise my ideas
and explain myself better, the responses
improve dramatically.

Furthermore, some people believe
AT is making us mentally lazy because
we get instant answers, but humans are
still responsible for the thinking part. We
must tell AT what we want. It’s all about
the prompt.

Critical thinking and analysis are what
truly exercise our brains.

Al ENCOURAGES CURIOSITY

People who might feel embarrassed
asking questions can now explore ideas
privately and comfortably. Ask Lucy to
explain something five different ways.
Ask Lucy how to deal with a toxic
relationship or a problem at work. I know
it is mind-blowing, but it is a form of
emotional support and problem-solving,
right at our fingertips.

SIMPLE DAILY USES

I use Lucy to practice Spanish conversa-
tions, organize lesson ideas, rewrite
awkward emails, brainstorm vacation
plans, and even figure out what to make
for dinner with random leftovers in my
refrigerator. One night I told Lucy,“I
have eggs, spinach, salsa, and leftover
chicken. Give me a quick dinner idea.”
Voila... seconds later she popped

out three!

ANOTHER EVERYDAY TOOL
Like calculators, I suspect Al will eventu-
ally become another everyday tool. Its
value depends on how we use it.

So, is AI making people lose brain
cells? Personally, I do not think so. In
many ways, it is pushing us to use our
brains more intentionally—this is critical
thinking and brain power at its best. ®

If you have questions about AI or would like
to learn more, contact me, Miquela Daniels,
at aiacademycoach@gmail.com and follow
me @AIAcademyCoach on Instagram.

BUILD THE FUTURE YOU WANT AT MGG

= EARN A DEGREE OR GERTIFIGATE
® BUILD SKILLS FOR IN-DEMAND GAREERS
o TRANSFER T0 A UNIVERSITY

With affordable tuition, flexible class options,
and a supportive community, you'll have the
resources to build the future you want.

Learn more at mesacc.edu/future

MESA

COMMUNITY COLLEGE
A MARICOPA COMMUNITY COLLEGE

www.UpCloseAZ.com
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LightRenew Expands Healing Options
with Hyperbaric Oxygen Therapy

By Jamie Phillis

poisoning, and even brain damage.”
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LOCAL CLEANING COMPANY
CONTINUES MAKING A DIFFERENCE

Celebrates 15 Years Supporting Cancer Patients

ightRenew is a valuable resource
I for helping Valley patients recover

from injuries, surgery, and chronic
pain through class IV deep tissue laser
therapy, and now, the practice is expanding
its services with the addition of hyperbaric
oxygen therapy (HBOT), a treatment
designed to accelerate healing by deliv-
ering pure oxygen to the body.

Hyperbaric oxygen
therapy involves breathing
100% pure oxygen inside a
pressurized chamber. The
increased pressure allows
blood and tissues to
absorb up to three times
more oxygen than normal,
helping to accelerate tissue
healing, fight infections, and
reduce swelling,

“Most people know that the body
needs oxygen to heal, but they don't realize
how dramatically we can increase oxygen
delivery with hyperbaric therapy,” said
LightRenew owner Dr. Caldwell. “By
increasing the pressure inside the chamber,
we're able to increase oxygen absorption
which can accelerate healing of wounds,

severe infections, carbon monoxide

_— S~

W -CESELITE

AUTO SERVICE FOR

EXOTIC & EUROPEAN

VEHICLES

SCOTTSDALE & EAST VALLEY

The shop Mesa and Scottsdale
exotic owners trust when the
dealer isn't an option. From
Porsche to McLaren, Mercedes
to Lamborghini — your
masterpiece deserves nothing
less than perfection.

CALL NOW!

1711 N. Quail Mesa, AZ 85205

Open Monday - Friday, 7:30 - 5:30 PM.

Closed Saturday and Sunday.

EHEE

Dr. jaggn-(ald i?ll

ARIZONA'S PREMIER

www.acesautoelite.com
(=] Follow us on Instagram

AMcLaren’

LightRenew utilizes monoplace
hyperbaric chambers where pressure is
raised one and a half to three times normal
atmospheric pressure. During treatment,
patients relax inside a clear, pressurized
chamber while breathing pure oxygen.

Hyperbaric oxygen therapy comple-

ments LightRenew’s existing class IV
laser therapy treatments. Unlike
many red light and cold laser
devices that only reach

the skin’s surface layers,

LightRenew's lasers

penetrate deep into

muscle and bone tissue to

reduce inflammation and
boost blood flow.

“Everything we do is
focused on helping the body

heal itself more efficiently,” Dr.
Caldwell said.“The laser helps improve
blood flow and cellular activity, while
hyperbaric oxygen therapy increases the
oxygen available to those tissues. Together,
they create an environment where healing
can happen faster and more effectively”’

Whether patients are recovering from
surgery, managing chronic pain, healing
from an injury, or looking for additional
support for overall wellness, LightRenew
now offers multiple therapies designed
to help accelerate recovery and improve

quality of life.m

LightRenew is located at 6025 E. McKellips
Road, Suite 101, in Mesa, with additional
locations throughout the Valley. For more

information or to schedule a consultation, visit
LightRenew.com or call (480) 370-0527.

By Lucy Lee
( : arnation Home Cleaning, Inc.
is committed to its partnership
with the nonprofit Cleaning for a
Reason, continuing its mission to provide
complimentary home cleaning services
to cancer patients. Through this part-
nership, the company helps ease the
everyday burden of housework so
cancer patients and their families can
focus on healing and time together.

“We started with Cleaning for a
Reason back in 2011, and the impact it
has had on our cleaning technicians has
been profound,” said Eugena “Gina” Bring,
owner of Carnation Home Cleaning, Inc.

“The experience has been filled with
appreciation, tears, hugs, and lasting
relationships that stay with our team long
after the cleaning is done. Knowing that
our services provide not only relief but also
dignity and comfort during such a difficult
time is incredibly meaningful to us. Since
partnering with the organization, we have
supported 67 cancer patients with donated
cleanings valued at $16,550, and each
one has left a lasting impression on our
company and our hearts.”

Through this partnership, Carnation
Home Cleaning, Inc. provides two local
cancer patients each month with two
consecutive months of complimentary
professional home cleaning services.

As Cleaning for a Reason celebrates
20 years of impact, partnerships like this
continue to expand its reach—bringing
practical relief, comfort, and compassion to
cancer patients across North America.

DEALER LEVEL SERVICE
WITHOUT DEALER LEVEL PRICING!

. —
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Carnalion
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FILIABLY. CONBISTENTLY, CLEAM

Eugena Bring

Cancer patients—of any gender, age,
or cancer type—can apply for services at
cleaningforareason.org,

Today, Carnation Home Cleaning has
serviced thousands of homes and primarily
focuses on long-term, year-round recurring
clients. The company is known for its consis-
tency, reliability, and relationship-driven
approach, built on decades of trust within
the communities it serves. For more informa-
tion, visit carnationhomecleaninginc.com.

Clmning
FOR A REASON"

AN IEEA CHARITY

ABOUT CLEANING
FOR A REASON
Cleaning for a Reason
partners with more than
1,400 residential cleaners throughout the
United States and Canada to offer free
house cleaning to any household battling
cancer. In 2017, Cleaning for a Reason
was adopted by ISSA Charities, the
charitable arm of ISSA, the worldwide

cleaning industry association.H

To learn more about Cleaning for a Reason
and to apply for free house cleaning, see
cleaningforareason.org.

"FINALLY»A SHOP THAT
UNDERSTANDS WHAT
= THESE VEHICLES MEAN
 TO THEIR OWNERS."

- ELITE MEMBER

— -

—

www.UpCloseAZ.com
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summer; Pass Special

UNLIMITED PASSES are now available!

Single Passenger: $69 - Two Passenger: $109

For use Now through Sept. 30th

Narration Cruises
DEPARTING AT 12PM EVERY MON., WED., FRi.,
SAT. & SUN. & AT 2PM EVERY SAT.

oinus for
SPECIAL CRUISES
e
sundays
MNOSA § WUSIC CRUSES
DEPARTS EVERY SUNDAY AT 10DAM =
Wednesdays
WINE & MUSIC CRUISES
f DEPARTS EVERY WEDNESDAY AT 2PM
Fridays
CRAFT BEER & MUSIC CRUISES F
DEPARTS JUNE 5TH & 26TH AT 2PM E
&

sSaturdays

MUSIC CRUISES
DEPARTS EVERY SATURDAY AT 4PM

480-984-2425

Over 50 years of creating beautiful'smiles
Macdonald Orthodontics provides superior orthodontic care

Junelive

MusicCruises

Wed. Jun 3 @2PM
Dave Clark - Wine & Music

Fri. Jun 5 @2PM

Kristi Dee Swan - Craft Beer & Music
Sat. Jun 6 @4PM Scott Hallock
Sun. Jun 7 @10 AM

Eric Miller - Mimosa & Music

Wed. Jun 10 @2 PM

lan Eric - Wine & Music

Sat. Jun 13 @4 PM Kristi Dee Swan
Sun. 14 @10AM

Pete Pancrazi - Mimosa & Music
Wed. 17 @2PM

Jonny Splash - Wine & Music

Sat. Jun 20 @4PM Dave Clark
Sun. Jun 21 @10AM

Eric Miller - Mimosa & Music

Wed. Jun 24 @2PM

Jonny Splash - Wine & Music

Fri. Jun 26 @2PM

lan Eric - Craft Beer & Music

Sat. Jun 27 @4PM Pete Pancrazi

Sun. Jun 28 @10AM
Eric Miller - Mimosa & Music

DESERTBELLE.COM

for children, teens and adults.

macdonaldortho.com
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The Muscle Action you Don’t Want to Miss

Submitted by The Exercise Coach®

WHAT IS ECCENTRIC TRAINING?
At The Exercise Coach® we use our
proprietary Exerbotics® equipment. On
Exerbotics®, you don't just work one way.
You work both ways — muscles shorten
and muscles lengthen. That second action,
the eccentric, is where the real power lies.

Because Exerbotics® is isokinetic, resis-
tance is effort-dependent, not weight-limited.
This means eccentric training is precisely
controlled, safe for every fitness level, and
scientifically proven to unlock unique benefits
you can' get from traditional exercise.

WHY ECCENTRIC IS CORE AT
THE EXERCISE COACH-®

Strength training builds lean mass,
metabolism, and body composition.
Eccentrics are how we amplify those
results inside every Exercise Coach session
— by leveraging the unique physiology of

lengthening muscle actions on Exerbotics®

The science is decisive:

+ More force with fewer fibers. Muscles
produce 40 percent greater force
eccentrically while activating fewer
fibers — which means each fiber works
harder, delivering a bigger growth signal.

+ Preferential Type II recruitment.
Eccentric actions selectively activate
high-threshold, fast-twitch (Type II)
fibers — the ones most responsible for
strength, power, and independence,
and the first to decline with age.

+ Greater strength and hypertrophy.
Programs emphasizing eccentrics
produce larger increases in strength
and muscle size than concentric-
only approaches.

: S 1'_ 4,-'.1'-1 N ..r 3
L s T macao

i,

$1,000 OFF
Full Treatment!

New Patients Only. Cannot be combined
with any other offer. Good thru 8/30/2026

On Exerbotics®, constant speed + effort-
dependent resistance = precise eccentric
targets on every rep, for every fitness level.

ADDED BENEFITS THAT
ACCELERATE YOUR PROGRESS
Beyond Type II targeting and comfort advan-
tages, eccentrics deliver a wider dividend:

+ Bigger strength and size effects.
Meta-analyses show greater effect
sizes for hypertrophy and strength
with eccentric emphasis — practically,
faster progress per rep.

+ Functional wins for adults 55+.
Eccentric-focused training improves
leg strength, muscle thickness, and
real-world performance (sit-stand,
timed up-and-go) versus concentric in
many studies.

+ Tendon and tissue resilience.
Lengthening under control
strengthens connective tissues for
durable movement.

+ Mobility and range. Eccentric work
adds sarcomeres in series, improving
length tolerance and flexibility —
gains you feel in everyday motion.

BOTTOM LINE:

THE BUILT-IN ADVANTAGE

At The Exercise Coach®, eccentric
training isn't an add-on — it’s engineered
into Exerbotics®.

If you want to build muscle faster,
move with confidence, and fight age-related
decline — don't just complete the rep. Own
the lengthening. Own your future.

Make TODAY the day to start on that
road to better health and fitness! Call
(480) 716-6080 or visit us online at
exercisecoach.com\north-mesa.

lﬁ%’%ﬁ ' 5
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Make Appointment

Make an appointment at any of our 3 locations:

(480) 558-4312
Gilbert

(480) 396-3577

Mesa

(480) 912-2500

Family Owned and Operated since 1970 Queen Creek

www.UpCloseAZ.com
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#2LAS SENDAS GOLF CLUB

Join Las Sendas Golf Club for wine, golf and dining

THE GOLF CLUB AND THE PRO SHOP

Take advantage of this month’s reduced summer golf rates
and reserve your preferred tee time at lassendas.com. The
warmer weather offers options, but the greens remain
popular, so consider booking in advance to reserve your
optimal golfing time.

Inside The Pro Shop, prices are marked down 35
percent storewide, including premium brands like Vuori,
Johnnie-O, and Holderness & Bourne. This sale is being
offered for the entire month. Stop by to explore great deals
on apparel, hats, shoes, golf bags, and more. Discounts
apply to all merchandise except counter items; some
restrictions may apply.

THE PATIO & GRILLE
Fish Fry Friday has officially
returned! Back by popular
demand, our crispy fried fillet
is once again served with
French fries and coleslaw.
We're also featuring daily
specials throughout the week,
including a halfrack of ribs
every Monday and free kids’

meals with the purchase of any adult entrée on Sundays.

Baseball season has inspired updates to our summer
Happy Hour menu. Join us from 2 to 6 p.m. daily to enjoy
new favorites like the Chicago dog with fries, fish tacos,
and the return of our crowdpleasing prime rib sliders.
And because no Happy Hour is complete without the
perfect drink, try this month's specialty: a Bird Dog peach
oldfashioned or a refreshing glass of sparkling wine.

Summer has arrived, and wed love to welcome you to
discover your next favorite dish or drink.

THE VISTAS PAVILION
Event and Catering Director Carla Shaw remind us of
some cool options for your summer celebrations.

It's here — summer is knocking on the door — our

answer... cool, comfortable, and affordable venue offerings.

Are you looking to have a summer celebration? Birthday
party, Anniversary party, Retirement party, Graduation,
Corporate Meeting, Celebration of Life?

At The Vistas Pavilion at Las Sendas, we are here to
welcome your guests with a cool breeze, delicious culinary
selections, and refreshing cocktails and beverages just
perfect for your event. Our venue offers sweeping valley
views on a hilltop setting overlooking the driving range at
Las Sendas Golf Club. With approximately 4,000 square

feet of space, our venue is perfect for a group as small as

25 or as large as 250. Our fully staffed culinary team has a
wide selection of offerings as well as the ability to create a
custom menu to satisfy all your guests.

Venue amenities include covered wrap-around patio,
full AV system including projector/screen and wireless
microphone, built-in speaker system, podium, tables,
chairs, linens, free parking, complimentary Wi-Fi, and
friendly experienced banquet staff. The Vistas Pavilion at
Las Sendas makes planning your next event seamless.

Summer Wedding in Arizona? The Vistas Pavilion at
Las Sendas is the perfect place to bring family and friends
together to celebrate your union. We have all the elements
to your dream wedding day. A bridal get-ready room,
indoor ceremony and reception, culinary selections, bar
service, AV equipment, in house décor, and more — pricing
starts at $99 per person June through August 2026. Call
us and start planning your perfect day. We can't wait to
hear from you!m

Call us today at (480) 396-4000 ext. 222 or email us
at cshaw@lassendas.com.
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Share your love for the game with the people you love most with

The Yearly Family Pass!

(480) 396-4000 Ext. 201
wmcbean@lassendas.com

LAS SENDAS GOLF CLUB - 7555 Eagle Crest Drive, Mesa, AZ 85207

GOLF

CLUB

Yearly Family Pass

$3,000 Unlimited Family Golf (with restrictions)

November thru April after 3:00pm,
May thru October after 12:00pm

Includes Spouse, 2 kids under 18, carts, range and golf

Non Refundable
Membership

$30,000 Initiation
Fee + Yearly Dues

o 1 Year Trial
Membership
$5,000 Initiation
Fee + Yearly Dues

(Fully transferable fowards $995
non-efundable)

Las Sendas is going PRIVATE at 350 memberships sold!

Social
Membership
$2,000 Initiation
Fee + Yearly Fee
of $1,400
Receive 8 Winter golf Passes,

8 Summer Passes,
10% OFF Pro Shop & Restaurants

Junior
Membership
Under age 45
$10,000 Initiation
Fee + Yearly Dues

(2k yearly towards non-refundable
until 30k is paid or Age 50)

New Range Pass
Proxy
Membership

$0 Initiation Fee
$220/Month + Dues

*Limited Availability*

(Add spouse for $500 if
you are a Family pass holder
or Social member.)

ayne McBean

Discounts in the Restaurants
and Pro Shop

Access to all
Member Events

Priority Tee Time Bookings

Manberehip Priilges

Unlimited Practice Facility

Locker Room and
Club Storage

Use your own Cart or you can
use one of our Yamaha Carts

www.UpCloseAZ.com
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Selling Your Home?

Here’s What You Need to Know About Earnest Money

By Lorraine Ryall, Associate
Broker, CDPE, CSSN, CNE
KOR Properties

WHAT IS EARNEST MONEY?
The earnest money deposit is
included in the purchase contract to
reassure the seller that the buyer is
“earnest” and making a good faith
offer to purchase the property. In

Lorrameyall

Arizona, the earnest money deposit is typically around
1% of the purchase price. Once the contract is fully
executed, the buyer deposits the earnest money with the

title company, where it is held in escrow until closing. At
closing, the earnest money is credited back to the buyer
toward their purchase.

Many sellers view earnest money as a guarantee that
if the buyer cancels the contract, the seller automatically
gets to keep the deposit as compensation. However, that is
not usually the case. In most cancelled contracts, the buyer
receives their earnest money back. The seller only keeps
the earnest money if the buyer is in breach of the contract,
and that rarely happens. Most cancelled contracts are due
to a contingency not being met, which allows the buyer to
cancel and receive a refund of their earnest money.

WHAT ARE CONTINGENCIES?
The Arizona purchase contract generally favors the buyer
more than the seller and includes several contingencies
and timelines that allow the buyer to cancel and still
receive their earnest money back. These contingencies are
designed to protect buyers from losing their deposit if the
transaction falls apart through no fault of their own, which
certainly makes sense.

The downside for sellers is that they often have very
little protection and usually do not receive any compensa-
tion if the buyer cancels the contract. The good news is

that most transactions close successfully, and this never
becomes an issue, but it is still something sellers should
understand before accepting an offer.

Here are the main contingencies that allow a buyer to
cancel and receive their earnest money back:

INSPECTION PERIOD

Unless otherwise stated, the buyer has 10 days from
contract acceptance to complete all inspections and due
diligence. During this time, the buyer can cancel

the contract for almost any reason and still
receive their earnest money back.

After the inspection period, the buyer
will submit a repair request to the seller. If
the seller agrees to complete all requested
repairs, the inspection contingency is
considered resolved and the contract moves
forward. If the seller responds but does not
agree to all repairs, the buyer then has 5 days
to either accept the seller’s response or cancel
the contract and receive their earnest money back.

APPRAISAL CONTINGENCY

The buyer’s lender will order an appraisal of the prop-
erty, usually after the inspection period. If the property
appraises at or above the contract price, this contingency is
satisfied and the transaction moves forward.

If the property does not appraise for the contract
price, it becomes another negotiation between the buyer
and seller. Either party can choose to cancel the contract
at that point, and the buyer would receive their earnest
money back. If both parties agree on new terms or pricing,
the contingency is satisfied and the sale proceeds.

LOAN CONTINGENCY
The buyer must be pre-qualified with a lender before
submitting an offer. The pre-qualification indicates the

buyer has initially been approved for the loan amount.

If the buyer is unable to obtain final loan approval
prior to closing, the contract may be cancelled, and
the buyer generally receives their earnest money back.
However, if the loan denial is caused by the buyer's
actions, such as making a large purchase, increasing debr,
or negatively impacting their credit score during escrow,
the buyer could be considered in breach of contract, and
the seller may be entitled to the earnest money.

BUYER CONTINGENCY ADDENDUM
When a buyer needs to sell their current home before
purchasing another one, they will include a Buyer
Contingency Addendum with their offer.

If the buyer’s home does not close by the date
specified in the addendum, the contract may be cancelled,

and the buyer would typically receive their earnest

money back.

CC&RS
If the property is located within a home-
owner's association (HOA), the buyer will
receive and review the community CC&Rs
(Covenants, Conditions & Restrictions).

- " The buyer has 5 days after receiving these
-l documents to review them and may cancel the
contract during that time if they disapprove of
anything within the CC&Rs. If they cancel within

that review period, they receive their earnest money back.

DON’T PANIC — MOST SALES CLOSE
SMOOTHLY
I know this may all sound a little negative, but as I
mentioned earlier, most contracts move forward to closing
without any major issues. These are simply important
things to be aware of when selling your home so you fully
understand how the process works.

Your Realtor should carefully monitor all contingen-
cies and contractual timelines to help ensure deadlines are
met and the transaction closes as smoothly as possible. ®

If you are thinking about selling and would like more informa-
tion about contingencies and how to negotiate the best terms
and conditions, please don’t hesitate to contact me.

Full Service from Start to Finish

IT DOESN'T COST ANY MORE

SO WHY ACCEPT
ANYTHING LESS?

Complimentary Services Include:
« Home Value Report

Staging Consultation
FREE Staging

Pre-List Repair Consultation

Coordinate Handyman and
Contractors

Connect you with any service
you may need

My team is there for you
every step of the way.

Home Worth?

Scan Here for a
4= Personalized Report

www.InstantHomeValueAZ.com

EXPERIENCE YOU CAN TRUST

Over 17 Years of Real Estate Experience

RANKED TOP 1%

OF REALTORS IN MESA

Certified Negotiation Expert
A Local Resident Since 1998

Yr % Y ¢ Y* OVER 150 FIVE STAR REVIEWS

CUSTOMER TESTIMONIAL

1.8 8. 8.8 ¢

& & Lorraine Ryall exceeded my
expectations as a realtor. My

home in Las Sendas sold at full
price within 2 days, thanks to her
honest advice, local community
expertise, and complimentary
staging services. Lorraine was
attentive, responsive, and
prioritized my needs throughout
the process. She explained every
step clearly and offered hands-
on support, making the sale

Lorraine Ryall

ASSOCIATE BROKER, CDPE, CSSN [l

5 By

| REALTOR |

Lorraine@RyallRealEstate.com | 602.571.6799 ]\( }1{

WWW.RYALLREALESTATE.COM

LORRAINE RYALL

stress-free. | highly recommend
Lorraine for her energy, positivity,
marketing abilities, and talented
team-focused approach, whether
you're buying or selling!” -Carrie

www.UpCloseAZ.com
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HERMOSA VSTA - 2633 E MINTON - $649,000 | RESERVE AT RED ROCK - 5636 E SAYAN ST
2,656 Sq Ft 4BR /3.5 BA, Backyard Oasis 2,200 Sq Ft 3 BR/ 2.5 BA, Highly Upgraded, Built 2023

PENDING

RED MOUNTAIN RANCH - 6334 E Viewmont Dr 17 - $659,000 RED MOUNTAIN RANH - 6334 E Viewmont Dr 25 - $609,000
1,978 Sq Ft 3 BR /2 BA, Cul-De-Sac Lot, Poo, Mnt Views 1695 Sq Ft 2 BR/ 2 BA, Cul-De-Sac Lot, Pool , Mnt Views

PENDING

LAS SENDAS - 3846 N Desert Oasis Cir - $965,000 HERMOSA ESTATES - 8334 E Laurel Cir - $9,000
3862 Sq Ft 4 BR/ 3 BA Golf Course and City Light Views 2989 Sq Ft 3BR /3.5 BA Mountain Views, Room for RV Garage

PENDING

RED h;10UNTAIN - 3649 N KATMAI - $565,000 RESERVE AT RED ROCK - 5928 E Sierra Morena St - $1,094,000
2007 Sq Ft 3 BR /2 BA, Stunning Remodeled 3615 Sq Ft 5 BR/ 4.5 BA, Backs to Park, Mountain Views

LORRAINE RYALL AE % Lorraine Rya"

RETORe | reaLTOR | ASSOCIATE BROKER, CNE, CSSN

www.RyallRealEstate.com  LorraineeRyallRealEstate.com 602-571-6799
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[| reALESTATE |
How to Be Prepared for Any Housing Market as a Buyer

By Jobn and Natascha
Karadsheb, KOR Properties
f you have been thinking
about buying a home, you
have likely found yourself
wondering when the “right time”

will be. It is a question we hear
often. The market is always
shifting and it can sometimes feel
like there is a perfect moment
you are supposed to catch.

In reality, the buyers who feel the most confident in
their decisions are not the ones trying to time the market

Natascha and
John Karadsheh

perfectly. They are the ones who take the time to prepare so
that they are ready when the right opportunity comes along,

Over our many years in the business, we have had
buyers who find success in every type of market. In
competitive markets, they are the ones who secure the
home with confidence. In quieter markets, they are the ones
who recognize value early and make thoughtful decisions.

So what makes the difference and how can you be
ready for whatever the market brings?

GET FINANCIALLY PREPARED EARLY

One of the best things you can do is get prequalified
months before you start your search. It gives you a clear
understanding of the numbers and gives you time to
understand what will be financially comfortable. It is also
important to have an understanding of how prices and rates
will impact your payments before you go home shopping.
Having your prequalification in hand allows you to move
forward with confidence when the right home appears and
also signals to a seller that you are serious and ready.

PLAN BEYOND THE PURCHASE PRICE
Thoughtful buyers look at the full picture and not only
plan for a down payment, but also prepare for closing
costs, moving expenses, needed repairs/renovations, and
having a little cushion after closing, Ask the questions of
your agent and lender so you feel financially prepared.
Then the entire experience becomes much more enjoyable

and allows you to make a great decision when you find that
right home.

TAKE THE TIME TO FIND YOUR PERFECT AREA
Buying a home is about more than just the cost of the
house itself. Buyers who feel the most confident in their
decisions have spent time getting to know the areas they
are considering. They look at commute patterns, school
options, nearby amenities, and long-term value. When
you understand a neighborhood well it becomes much
easier to recognize the perfect home when it comes on
the market.

BE REALISTIC ABOUT YOUR WISH LIST

Every buyer starts with a wish list and that is part of the
fun. But the buyers who move forward successfully are
the ones who know what is essential for their lifestyle and
where they can be flexible. That clarity makes decision
making much easier when the right home presents itself.

LOOK BEYOND THE SURFACE
Finding the right home means looking at all the factors
including the condition of the home and the condition of
the homes in the neighborhood. Maintenance, updates,
and overall condition all matter. These are the homes that
tend to hold their value and feel good to live in over time.
At the end of the day, the buyers who do well in any
market are not the ones trying to outguess the headlines.
They are the ones who are prepared, thoughtful, ready to
ask questions, and have invested time into the process.

If you are starting to think about buying, even if it is

Northeast Mesa Real Estate

KOR

PROPERTIES

MARKET REPORT

Sales for the Month of April 2026

a year or two away, it is never too early to begin preparing,
Having a plan in place makes the process feel much more
manageable and having a great real estate agent by your
side will relieve a lot of the stress.

Not sure where to begin? Give us a call! We love to
work with buyers - whether they are buying their first
house or their next house. We take the stress out of buying
and can help guide you with our decades of experience! m

Whether you are buying or selling, the key is to be prepared,
educated, and ready for the opportunities that are coming your
way. We would love to belp you build a strategy for success,

so call us today for your complimentary consultation at (602)
615-0843. We have decades of experience, community knowl-
edge, and the insight to answer all your real estate questions!

Jobn Karadsheh is the Designated Broker and Owner
of KOR Properties and has been a Multi-Million Dollar
producing agent for over 23 years. He is an Accredited Buyers
Representative (ABR) and Certified Residential Specialist
(CRS), and serves on the Arizona Regional MLS (ARMLS)
Rules & Policies Committee, ARMLS Appeals Committee,
and the West and Southeast Realtors of the Valley Professional
Standards Committee.

Natascha Ovando-Karadsheh is an Associate Broker,
Co-Owner of KOR Properties, a Multi-Million Dollar
Producer for over a decade, Accredited Buyers Representative
(ABR) and Certified Real Estate Negotiation Expert
(RENE). She a Member and Past-Chair of the City of Mesa
Economic Development Advisory Board, member of the
Board of Directors of the Greater Phoenix Economic Council,
and serves on the Salt River Project Customer Utility Panel.

PRESENTED BY
JOHN KARADSHEH

&

SOLD PRICE

ADDRESS COMMUNITY SOLD PRICE ADDRESS SQ FT COMMUNITY
5651 E Fairfield St 2,003 Silverado $550,000 3056 E Mallory St 3,338 Vista Mesa $760,000
2631 E Northridge St 2,034 Pacific Palms $550,000 9661 E Greenway St 3,718 Saguaro Mountain $769,000
5829 E Montara PI 1,798 Apache Wells $550,000 1865 N Bernard Cir 1,739 Mountain Bridge $785,000
8641 E Ivy St 2,359 Mountain Bridge $552,000 8537 E Kenwood St 2,382 Mountain Bridge $795,000
2360 N Yale St 2,390 Hermosa Vista Views $555,000 3027 E Hope St 2,783 Mesa Northgrove $825,000
3034 N Ricardo 2,365 Ridgeview $558,000 7555 E Laurel St 4,001 Saguaro Vista Estates $827,000
3026 E Leland St 1,506 Vista Mesa $573,500 1766 N Channing 2,394 Mountain Bridge $835,000
4831 E Hobart St 2,022 Mira Mesa $574,000 8747 E Jaeger St 2,056 Valencia at Mountain Bridge $835,000
3024 N Silverado 1,612 Vista Montana $575,000 1721 N Berrett 2,323 Whisper Mountain $835,000
8158 E Fox St 2,354 Gila Ridge $575,000 3011 E Preston St 2,615 Lehi Crossing $850,000
1745 N Ashbrook Cir 2,360 Hy-Den Place $585,000 1244 N Norfolk Cir 2,768 Estate Groves $865,000
2629 E Lockwood St 2,191 Rancho de Arboleda $585,000 4147 E Glencove Cir 2,931 Estate Groves $875,282
8942 E Hobart St 1,891 Sierra Heights $596,000 6462 E Oasis Cir 2,828 Villas at Mcdowell $884,616
1508 N 24th St 2,170 Chateau Darnett $600,000 9127 E Lynwood St 3,362 Mountain Bridge $885,000
6122 E Saddleback St 2,039 Red Mountain Estates $600,000 824 N York Cir 3,823 Meadowvale $898,000
5757 E Fox St 2,144 Alta Mesa $612,000 6026 E Vermillion Cir 3,046 Red Mountain Ranch $899,950
4002 N San Gabriel Cir 2,564 Red Mountain Ranch $625,000 9065 E Leonora St 2,355 Mountain Bridge $965,000
4106 N St Elias 2,545 Red Mountain Ranch $642,500 3126 E Gary St 3,614 Mesa Northgrove $970,000
2842 E Fox St 2,947 Mountain View Highlands $645,000 4038 E Glencove St 3,511 Estate Groves $975,000
6460 E Trailridge Cir #2 2,546 Red Mountain Ranch $650,000 6446 E Trailridge Cir #73 2,941 Red Mountain Ranch $980,000
7860 E Mawson Rd 2,450 County Island $650,000 3739 E Enrose St 3,387 Trovita Estates $990,000
6456 E Star Valley St 2,031 Red Mountain Ranch $651,500 6446 E Trailridge Cir #92 3,879 Red Mountain Ranch $1,000,000
2109 N Red CIiff 1,741 Mountain Bridge $653,000 3531 E Norwood Cir 3,649 Hermosa Groves North $1,020,000
6516 E Riverdale St 2,270 Summit $675,000 2649 N Layton Cir 2,993 Madrid $1,050,000
2654 N Lema Dr 1,884 Apache Wells $677,000 2626 E Russell St 3,177 Grove at Lehi $1,070,595
8724 E lvy St 2,798 Mountain Bridge $690,000 3856 E Fairfield St 3,536 Trovita Norte $1,075,000
3532 E Fairbrook Cir 2,212 Groves $691,000 1735 N Cerise Cir 2,578 Whisper Mountain $1,100,000
6743 E Tyndall Cir 3,205 Red Mountain Ranch $699,000 8322 E Kael St 5,180 Savona $1,300,000
841 N Gentry 3,115 Brown Estates $709,900 6515 E Holiday Dr 4,186 Skyway Village $1,385,000
1947 N Channing 1,987 Mountain Bridge $720,000 8042 E Palm Ln 3,733 County Island $1,899,000
8325 E Ingram St 1,994 Mountain Bridge $740,000 3439 N 9lst PI 4,422 County Island $2,000,000

Information gathered from the Arizona Regional Multiple Listing Service is deemed reliable, but not guaranteed. Sales Information Provided By John Karadsheh, ABR, CRS, DESIGNATED BROKER KOR Properties www.KORproperties.com
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www.UpCloseAZ.com
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Sunsel Views in Las Sendas T7. - 58
7~ N 444 - e 1 4
7353 F. Forest Trail Circle - Offered at $2.825.000
Exquisite 2019 Build with Luxury Finishes & a Resort Backyard
Presented by: John & Natascha Karadsheh 602-909-4995

Rsart meg in Ls Sendas

VEFRAESFT g - T AR A T T e

7526 E. Orion Circle - $1,150,000
Remodeled Interiors + Heated Pool & Outdoor Kitchen
Presented by: Natascha Karadsheh 602-909-4995

Las Maderas Haczenda :

7 - R :z, a"”rs*?i;:-
1909 N. Calle Maderas - $1.275.000
Renovated 5 BR with a Resort Backyard & Spanish Charm
Presented by: John Karadsheh 602-615-0843

Your Northeast Mesa Luxury Experts for Over 50 Years!

JOHN KARADSHEH ABR, CRS, Designated Broker/Owner

NATASCHA OVANDO-KARADSHEH ABR, Assoc. Broker/ Owner
CHRISTINA OVANDO, REALTOR Emeritus®

Mesal.uxuryHomesAZ.com
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Red Mountain Community Social Club

CONTINUES LIVELY SUMMER SCHEDULE

Fanciest Hat

By Cathy Barthel
Photos by David Bender

STAY IN TOUCH OVER THE SUMMER

As the Valley sun climbs higher and our neighbors settle
into the slower rhythms of summer, the Red Mountain
Community Social Club keeps the spirit of connection
alive with a carefully selected warm-weather schedule.
Members can look forward to monthly Men's Breakfasts
and Ladies’' Luncheons, a dinner outing each month, and
our popular Wine Time at D’ Vine Bistro and Wine Bar
— because good company is always in season. Visit our

website RMCSC.org for dates, times, and details.

SPRING FESTIVITIES
Spring brought two outstanding celebrations that
reminded us why we love this community so much.

In April, Katrina Shadkhost and Bob Tavassoli
once again opened their stunning home — perched
along the 14th hole of Red Mountain Ranch Golf
Course — for their crowd favorite annual Spring Party.

The evening was quintessentially Katrina: an abundant
spread of homemade Mediterranean delicacies, Cosmo
martinis flowing as the signature cocktail, beautifully
chosen wines, and desserts that had guests lingering

long after the sun went down. It was, as always, an
evening to remember.

Then in eatly May, the club made its way to Ferne
Zabezensky's beautiful Sky Mountain home for the
annual Kentucky Derby Party. Mint juleps set the festive
tone, while our own Mary Knight elevated the occasion
with her beautifully catered hors d'oeuvres. The after-
noon’s hat competition was fierce — and fabulous. Mic
Bagby took top honors for most creative hat, while Mary
Knight claimed the crown for fanciest.

LADIES’ SUMMER LUNCHES

3rd Thursday of the Month
+ June — Blue Adobe, Downtown Mesa
+ July — Buck & Rider, Gilbert
+ August — Alyssia’s, Northeast Mesa

MARK YOUR CALENDARS

On June 12, we head to OHSO Brewery + Distillery
in Gilbert for our Summer Dinner Outing. Details on
the website.

When the calendar turns to September, our full
schedule resumes in style. Join us on Sept. 10 at 9:30 a.m.
at the Red Mountain Ranch Country Club for a meeting
with Denise Cox from the Mesa Public Library, who will
teach us all to become Fraud Fighters! Learn how to spot
and sidestep common scams. These meetings are open
to prospective members and anyone curious about our

Social Club.m

The Red Mountain Community Social Club exists for one
simple reason: to bring neighbors together. Through lively
social events, entertaining, thought-provoking speakers, and
rich cultural programming, we create the moments that turn
acquaintances into friends and neighbors into community.
Membership is open to all for a nominal fee — wed love to
have you. Visit us at RMCCSC.org (note our new website
address) to learn more and join.
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Exp. 7-31-26.

¥ 7o enpLess
SHOWERS

ar o
20% , °59
OFF Select
Water Heaters’

*Cannot be combined with other offers or discounts.

Water Heater
Inspection & Flush’

*Per system. Applies to standard water
heaters. Tankless Water Heater inspection &
flush $250. Cannot be combined with other

I I offers. Exp. 7-31-26. I
I

ohns

HEATING * COOLING * PLUMBING

(480) 648-2505
JustCallJohns.com

Lic HVAC #084417, #170672 | Plumbing Lic #347701
© MORE 2026 All Rights Reserved.

www.UpCloseAZ.com
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SHUULDER PALN

GAME IN FOR BACK PAIN. IT HELPED TREMENDOUSLY o e m
AND THE SESSIONS ARE QUICK. HIGHLY RECOMMENDED! 1 -
VALERIE DEE ] 375 IST TREATMENT
 AMEN A Sl _

LIGHTRENEW® OFFERS AGGELERATED HEALING
THROUGH DEEP TISSUE LASER THERAPY

LIGHTRENEW® IS HELPING PATIENTS FEEL BETTER, FASTER WITH THE HELP OF CUTTING-EDGE CLASS IV DEEP TISSUE LASER THERAPY, WHICH
REDUCES INFLAMMATION, BOOSTS BLOOD FLOW, AND HELPS PATIENTS HEAL - WHETHER THEY'RE SUFFERING FROM CHRONIC PAIN, RECOVERING
FROM SURGERY, OR DEALING WITH A REGENT INJURY. TO DO THIS, LIGHTRENEW® OWNER DR. CALDWELL USES LIGHTFORCE® THERAPY LASERS,
WHICH UNLIKE WIDELY AVAILABLE RED LIGHT DEVICES OR COLD LASERS THAT ONLY REACH THE SURFAGE OF THE SKIN, PENETRATE DEEP INTO
MUSCLE AND BONE TISSUE AT 980 NANOMETERS OR HIGHER, TRIGGERING A PROCESS KNOWN AS PHOTOBIOMODULATION. “EVERY PROFESSIONAL
SPORTS TEAM AND DIVISION | PROGRAM IN NORTH AMERICA USES THIS LASER FOR GOOD REASON,” HE SAID. “IT DELIVERS 40 WATTS OF ENERGY
PER SECOND TO THE AREA OF CONCERN, WHICH ALLOWS THE BODY TO CREATE NEW BLOOD VESSELS - THAT'S THE MAGIC INGREDIENT. BLOOD IS
THE CATALYST THAT BRINGS ALL THE NUTRIENTS YOUR BODY NEEDS TO HEAL”

THE TREATMENTS HAVE BEEN SHOWN TO SIGNIFICANTLY REDUCE REGOVERY TIME FROM INJURIES OR SURGERY. IN ONE CASE, DR. CALDWELL
TREATED AN AIRLINE PILOT WHO BROKE HER ANKLE, AND AFTER JUST A FEW WEEKS OF INTENSIVE TREATMENT, SHE WAS CLEARED BY HER
SURGEON TO RETURN TO WORK FOUR MONTHS AHEAD OF SCHEDULE.

“MY PATIENTS FEEL A DIFFERENGE AFTER THE FIRST TREATMENT, EVEN ADULTS IN THEIR 508, 608, 70S, OR BEYOND,” HE SAID. “I EXPLAIN IT LIKE
WATERING A PLANT - YOU NEED WATER TO CARRY NUTRIENTS DOWN TO THE ROOTS, OR THE PLANT STARTS TO DIE. IN THE BODY, BLOOD FLOW IS
WHAT DELIVERS OXYGEN AND NUTRIENTS TO MUSCLES, NERVES, AND BONE TISSUE. WITHOUT IT, TISSUE BREAKS DOWN.”

WHILE TRADITIONAL HEALING PROTOCOLS CAN REQUIRE MONTHS OF COMMITMENT, LIGHTRENEW'S TREATMENTS ARE AFFORDABLE AND FAST -
WITH ATYPICAL TREATMENT LASTING JUST |0 MINUTES AND OFTEN REQUIRING ONLY FIVE TO TEN VISITS. FOR CHILDREN, WHO ARE PRONE TO FAST
HEALING, RECOVERY CAN HAPPEN WITH A SINGLE TREATMENT. FOR THE BEST OUTCOME, EACH PATIENT RECEIVES A CUSTOMIZED TREATMENT PLAN
FROM DR. CALDWELL DURING THEIR CONSULTATION.

IN ADDITION TO INJURY AND SURGICAL RECOVERY, LIGHTRENEW TREATMENTS ARE ALSO USED TO SUPPORT STEM CELL THERAPIES AND RELIEVE
CHEMOTHERAPY-RELATED SIDE EFFECTS. TO FURTHER PROMOTE HEALING, DR. CALDWELL UTILIZES HYPERBARICG OXYGEN THERAPY CHAMBERS
FOR SOME PATIENTS.

LIGHTRENEW HAS A LOCATION AT 6025 E. MCKELLIPS RD. SUITE 101, MESA, AZ 85215 AS WELL AS SEVERAL OTHER LOCATIONS ACROSS THE VALLEY.
T0 LEARN MORE, VISIT WWW.LIGHTRENEW.GOM. TO SCHEDULE A CONSULTATION, CALL DR. CALDWELL DIRECTLY AT (480) 370-0527.

6025 E. MCKELLIPS ROAD, SUITE #101, MESA, AZ 85215

SUMMER LASER VIDEO
SPECIAL! IGHTRENEW.| ASER

50% 0 FF NEUROPATHY, STENOSIS, & SPORT INJURIES

N AGES, 480-370-0527

CALL TODAY! WWW. |_ig hiRenew.com
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. Don’t Let the~
%Birds'Gobblé \
~Up: You_r_ Seed

By Judy A. Knox

love the Parable of the Sower. Jesus told his disciples it
Iwas the key to understanding all His parables, and He

explained it in detail. The Sower (God) scatters the
seed, (the Word). The soil represents the way our hearts
respond to the Word. Jesus describes four kinds of soil,
each producing a different type of harvest.

Some seed falls by the wayside onto soil so hard that the
seed can't penetrate it. It sits there till birds come and snatch
it up. This is truth that never gets into a person’s heart, obvi-
ously producing no harvest. Some seed falls on stony ground.
The plant starts off great, but rocks keep it from putting
down strong roots, and it soon withers away. This pictures
someone who gladly receives the Word, but he doesn't really
take it in. On the surface, his activities look good, but there
is no depth to his understanding; so, when problems come,
instead of turning to God, he walks away. Other soil is full
of weeds that crowd out the growing plant, keeping it from
reaching maturity. In our hearts, the weeds are cares of this
world. Finally, the good ground that nurtures and protects
the seed and produces a good crop represents the heart of a
person who lives a fruitful, God-centered life.

When reading this parable, I used to gloss over
that part about the seed falling by the wayside. It didn't
seem relevant to me. I mean, that was about people with
unreceptive hearts, who pay no attention to spiritual
things, right? The truth is all around them, but they choose
to disregard it. That wasn't me — or was it? I didn’t think
so. Then one morning as I was reading that parable, a still,

small voice whispered, “That’s exactly what you do!” Not
all the time, of course, but it does happen sometimes. For
example, recently I left an evening church service thinking,
Wow, what a powerful message! Then when I got home, I
promptly plopped down in front of the TV and turned on
a silly movie, removing all thoughts of the message I had
just heard. I allowed an opportunity for spiritual growth to
be gobbled up before the seed had a chance to germinate.

Proverbs 4:23 says, “Guard your heart above all
else, for it determines the course of your life.” This is our
responsibility. No one else can guard our heart or cultivate
our soil for us. I had been skipping the first part of the
parable and focusing on establishing roots and removing
weeds. But why not keep time-wasting, destructive
thoughts from getting into our minds in the first place?
“Head ‘em off at the pass!” as my dad would say. To do this,
we increase our heart’s receptivity to the Word.

When we hear a good message or suddenly recognize
a new application to a well-known scripture, we don't want
to let that truth slip away to be gobbled up. Instead, we can
give the seed an opportunity to germinate by taking time
right away to soften our soil, turning it into good ground.
We can think about how the message applies to us, asking
the Lord to help us incorporate the newly-heard truth into
our thinking. Then that seed will take root, and grow, and
yield a fruitful crop in our lives.

The Parable of the Sower and Jesus’s explanation can
be found in Matthew 13:3-9, 18-23; Mark 4:3-9, 13-20
and Luke 8:5-8,11-15.m
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UNLOCK YOUR
CHILD’S POTENTIAL
One Move at a Time

By Miquela Daniels
oundation Leadership Chess helps kids build
F discipline, confidence, and leadership through the
timeless game of chess.

Each class teaches strategy, focus, and character
development in a fun, encouraging environment. Students
learn how to think ahead, make wise decisions, and grow
in maturity — skills that last far beyond the board.

As an ESA-approved vendor serving the City of Mesa,
I'm committed to helping families invest in growth that
truly matters.

Follow us on Facebook: Aydin James Daniels - Foundation
Leadership Chess. Call or text: (480) 593-9103.

EST.

SAM

ITALIAN BISTRO

LUCA

1959 S. POWER ROAD, MESA AZ 85206

SEASONAL HOURS
Mon-Thurs: 4em-9
Fri-Sat: 3om-9:300m

ACCEPTING RESERVATIONS
ON OPEN TABLE

SAMANDLUCAAZCOM

[480] 659-6716

Men’s Haircut

Expires 6/30/26. !

STUDIO 7480

THE SALON

Haireuts « Coloring/Highlights « Straightening/Perms « Waxing
Monday 9-4
Tuesday - Thursday 9-7
Friday & Saturday 9-5

CALL FOR AN APPOINTMENT!

6655 East McDowell Road, Suite 105
Mesa, Arizona 85215
(SW corner of McDowell & Power Roads - behind Barro’s Pizza)

(480) 985-2369

www.UpCloseAZ.com



BREAKTHROUGH NEUROPATHY TREATMENT

HOW TO GET LASTING RELIEF FROM:

WITHOUT THE USE OF DRUGS OR SURGERY!

If you're experiencing pain, burning, numbness, tingling
or pins & needles in your hands or feet ---
Don’t miss this FREE Seminar on Peripheral Neuropathy!

CLINICAL STUDIES REVEAL: IN THIS CUTTING-EDGE
The debilitating pain, numbness FREE SEMINAR YOU'LL LEARN:

and tingling experienced by
- Why many current treatments for neuropathy don’t

atients su ering from Peripheral
P 9 P work.

Neuropathy canbesuccessfully
treated WITHOUT THE USE OF - The underlying causes of peripheral neuropathy, and

DRUGS AND SURGERY the key to prevention!
. The Nobel prize winning discovery that every

neuropathy patient MUST know.
How peripheral neuropathy is diagnosed, and when it
can be successfully treated.

* Atechnology originally developed by NASA that
decreases neuropathy symptoms.

° Advanced diagnostic testing to help determine if your
condition can be treated.

T A simple home therapy that is used by some of the

PRESENTED BY largest specialty hospitals in the country to treat
DR. AARON T SHAPIRO, DC, BCN certain types of neuropathy.

TUESDAY JUNE 9th @11:30am

INTEGRITY NEUROPATHY CENTER
1122 S GREENFIELD RD, #102, MESA

INElT’ROPATl'IY LUNCH WILL BE SERVED. SPACE IS LIMITED TO 15!
CE

N TER RSVP By June 5th (480)820-9147
incarizona.com
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Edward Jones

> edwardjones.com | Member SIPC

Be the boss
of your
financial
future.

Let's prepare
for your future

together.

PATHFINDER

Linda Drake,
CFP®, ChFC® AAMS™

Financial Advisor

1955 N. Val Vista Dr., Suite 106
Mesa, AZ 85213
480-985-2651

[lepucamon

Local School Principal Kisses Pig After
the Color Run Exceeds Fundraising Goal

Submitted by Pathfinder Academy
amilies at Pathfinder Academy say the recent Color
F Run was more than just a fun event — it reflected
the positive school culture and strong sense of
community that make the school special.

Students, parents, and staff came together for a day
filled with energy, laughter, and school spirit, highlighting
the meaningful relationships that are built on campus
every day. The fundraising goal was exceeded, which then
meant Principal Valenzuela had to kiss a pig in front of the
student population.

Serving students in kindergarten through eighth-
grade, Pathfinder Academy continues to attract families
seeking a school that combines academic excellence with
a welcoming, family-centered environment and strong
traditional values. Parents appreciate the school’s commit-
ment to helping students grow academically, socially, and
emotionally while creating a place where every child feels
supported and connected.

One feature that stands out to many families is
the school’s flexible kindergarten options. Pathfinder
Academy offers both
full-day and half-
day kindergarten
programs, allowing
parents to select the
schedule that best
fits their child’s needs
and family routine.
This flexibility
helps families ease
into the elementary
school experience
while ensuring
students receive a
strong educational
foundation.

Families also
value the school’s

ACADEMY

mwEdkeye scrool

NOW ENROLLING

KINDERGARTEN - 8TH GRADE

Tuition-free full- and half-day
kindergarten

Focus on early literacy, foundational

math, and good character

"A" Rated K-8 school with a focus on
American history and patriotic values

2906 N Boulder Canyon, Mesa, AZ 85207 * (480) 986-7071 * sequoiapathfinder.org

~ Nl I\

CHILDREN TURNING 5 BY DECEMBER 31 ARE ELIGIBLE TO ENROLL!

four-day school
week, which
provides focused
instructional
time while giving
students and
parents additional
flexibility and
balance. The
schedule has
become a popular
feature for many
families looking
to maximize both

learning and

TS family time.

Another aspect parents appreciate is Pathfinder
Academy’s no-uniform policy. Students are encouraged to
express individuality and feel comfortable at school while
still maintaining high expectations for behavior, respect,
and academic achievement.

Beyond academics, Pathfinder Academy focuses on
building a supportive and engaging school experience
through caring teachers, strong family partnerships,
and community events that bring people together. From
school celebrations and student activities to classroom
learning and leadership opportunities, the school works
to ensure students feel known, encouraged, and inspired
to succeed.

Enrollment for the upcoming school year is now open,
and families interested in learning more about Pathfinder
Academy are encouraged to schedule a campus tour, Many
parents say the welcoming environment, dedicated staff,
and strong sense of community are what make Pathfinder
Academy a place students are excited to call home.®

Pathfinder Academy is located at 2906 N. Boulder
Canyon, Mesa, AZ 85207. For more information, call
(480) 986-7071.

JOIN US!

EXISTING, NEW
AND FUTURE
FAMILIES INVITED!

ICE
CREAM
SOCIAL

WITH THE PRINCIPAL

THURSDAY,
JUNE 11TH
@11:30AM

www.UpCloseAZ.com
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mesa

PUBLIC SCHOOLS

FIND THEIR POTENTIAL!

« Choices for ALL learners, including STEM, arts integration,
Montessori, Franklin Accelerated Academies, International
Baccalaureate and dual language immersion

« Free & tuition-based preschool options

« A+ neighborhood schools

- Eagleridge Enrichment homeschooling program
« College & Career Academies

« Award-winning arts, athletics and activities

« And more! E[ E
Enroll now or schedule a r_

tour at InsideMPS.com [=:]

mpsaz.org | ﬁ @mpsaz | mpsaztv Q

il .- - . idli]E.
B s =

i.-. " II.]

El/l Retirement Community

Enjoy a Tasty
Lunch on us!

Retirement Luxury Living That Feels Like Home!

480-78 o -1 03 7 If living life your way—surrounded by comfort, connection, and choice—is what your

heart desires, we invite you to discover Canyon Winds. Our beautiful retirement

Call TODAY and RSVP community is thoughtfully designed to support every age and stage of life, offering
for YOU and a GUEST! independent living, assisted living, and memory support in a warm, welcoming
setting. With a variety of flexible floor plans, inviting amenities, and engaging daily
Assisted Living & Memory Support: activities, Canyon Winds makes it easy to enjoy each day at your own pace. Our
7371 E Oasis Rd. caring, professional team helps create a place that feels comfortable, supportive,
Mesa, AZ 85207 and truly like home.
Independent Living: EiE | Independent Living, Assisted Living,
2853 N Boulder Canyon Rd. ™ & Memory Suppo rt
Mesa, AZ 85207 12551
[=l View more at www.canyonwindsaz.com

www.UpCloseAZ.com
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When is the Right Time to
Sign Up for Medicare?

By Lynne Jones,
Tapestry Insurance

ne of the biggest
challenges in facing
retirement is

medical insurance.

Retirement is a wonderful
time to do the things you have
always wanted to do. Travel,
spend more time with family and

Lynne Jones

friends, and even take up new
hobbies and interests.

But it is also a time where income and expenses need
to be managed more closely, and planning is essential to an
enjoyable life,

Medicare is a wonderful option for most people and
allows retirees to get the health care they need. However,
everyone has a unique scenario.

I recently met with a gentleman who was turning 65
and had enrolled in Medicare. We talked about what type
of secondary coverage would fit his needs and he picked
a supplement plan. However, about two weeks later he
called me to apologize because he found he could stay on
his wife’s employer insurance and save the cost of Medicare
part B and the supplement.

He had assumed he had to enroll in Medicare when
he turned 65. This led me to wonder how many people
also may be unclear about this. The rule with Medicare

is that if you have creditable coverage from an employer
or a spouse’s employer, you can delay enrollment without
penalty until you lose that coverage. Either you or your
spouse must be employed and receiving coverage to be
covered by this exception.

There are many rules and exceptions when it comes to
Medicare. Please feel free to reach out to me with any ques-
tions. I am happy to help you work through your unique
situation and find the solution that works best for you.

Please remember, you can make an appointment if
you are about to enter the Medicare world or have ques-
tions about your situation. I would love to be your guide.

Please call Lynne Jones, licensed sales representative, at
(480) 212-2246 or email me at jonesdvp@yahoo.com.

NEED HELP
WITH
MEDICARE?

Turning 65 or
plans changing?

Medicare Advantage plans change
every year. Medicare Supplement rates
increase yearly. Medicare is just plain
confusing. Let me help take some of the

confusion out of picking and choosing a
plan that is right for you.

»  Would you like personalized help
exploring your Medicare options?

+ Areyoutrying to decide when is the
right time to enroll in Medicare?

+ Areyouturning 65 or losing your
Employee insurance?

Call / text or
email me to help
navigate your
Medicare choices.

Lynne Jones
480-212-2246

jonesdvp@yahoo.com

By calling this number, you will be connected
to alicensed insurance agent.

We do not offer every plan available in your area. Any information we
provide is limited to those plans we do offer in your area. Please contact
Medicare.gov or 1-800-MEDICARE to get information on all your options.

owe C(’eanmg
RELIABLY, CONSISTENTLY, CLEAN.

A premium home -
cleaning service for
those who demand

consistency, quality, and
have an appreciation
for the details.

www.CarnationHomeCleaninginc.com

All quotes given by phone or website.
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Celebrating 13 Years
of Driving My Friends
to the Airport

By Dirk Van Leenen
hirteen years ago, I went to a convention in New
York. When it was over, I ordered a shuttle to take
me to the airport. They told me I had to be ready

at 3 am. for my 9 a.m. flight. I thought that was ridiculous.

I was ready and waiting for an hour. At 4 a.m.,, the shuttle
started making its way through New York. The shuttle ended
up getting in an accident, but the shuttle driver let me know
he was still going to make it to pick me up, but that it would
be another five minutes. I was waiting more than an hour. I
was pretty nervous about possibly missing my flight.

After waiting all morning for the shuttle, which never
showed up, I took a taxi and arrived at the airport only 30
minutes before my departure, That was such a bad experience.

I didn't want anyone else to go through something
similar so that day I made a plan to start driving people to
the airport. All of my clients became friends, because I am
always on time.

My motto became A.O.T. (Always
on Time) and I stick to my motto. I will
never allow it to become A.A.O.T,, if you
know what I mean. It has become a hobby
I enjoy. I keep my prices low. I have great
conversations with my friends. Thirteen
years of service and I continue to love it. B

For more information or to schedule
your ride to the airport, call Dirk at
(480) 512-9757.

[[LocaLsusiness |
How Mesa homeowners

can have a win-win for their
wallets and the environment

By Frank Weinberg, Landscape Designer

became aware of a great incentive for Mesa home-
Iowners who have excessive lawn areas and want to cut

down on their water bill, as well as gain rebates by the
City of Mesa.

The following information from the QR Code will
guide you through the process of accomplishing both
water savings and a rewarding experience. After reviewing,
it might be a good idea to contact the City of Mesa about
this program at (480) 644-3763 to
answer questions and request neces-
sary application forms.

For a limited time, the City of
Mesa is offering an incentive of up
to $4,200 to replace your lawn areas.
Visit www.mesaaz.gov/Xeriscape
or scan this QR code to learn more
about this beneficial environmental program.

I suggest if you want to save money, this would be a
good time to eliminate some or all your grass areas with
a grass killer prior to installation of artificial lawn or

rock surface.

If you have any questions, I'd be happy to chat with
you. Please call the number below. It's a win-win for both
the homeowners and the environment! m

Call Frank at (480) 236-0383 for help planning your dream
front or backyard.

www.UpCloseAZ.com
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Sometimes the Most Important Feedback

A SELLER RECEIVES IS SILENCE

By Kris Miller, Real Estate
Strategist & Agent

hen homeowners
“ .

ask, “What is my

home worth?” that

is often not the real question.

What many sellers are really
asking is: “How much can I get?”

And those are two very
different things’

Getting the strongest
possible price is not about
choosing a number and hoping the market agrees. It is not
simply what the seller wants, what an agent recommends,
or even what past sales suggest. It is about understanding

Kris Miller

what buyers are responding to right now, how your home
compares to the competition, and what will actually drive
activity and urgency in today’s market.

And sometimes... the market speaks through silence.

I recently experienced this with one of my listings.

On paper, the home had everything working in its
favor. Beautiful remodel. Strong photography. Thoughtful
marketing, A gorgeous, updated kitchen. The home
showed extremely well.

It looked like the type of property that should have
generated immediate activity.

But the showings were quiet right out of the gate.

That silence spoke volumes.

Many sellers react emotionally when this happens.
They either wait and hope things improve, or immediately
start dropping the price without understanding the real
issue. Unfortunately, repeated price reductions often create
the opposite effect. Buyers begin wondering what is wrong
with the home.

Instead of reacting emotionally, we decided to dig deeper.

STEP 1
7250LD 30-Day

Strategic Launch

v'Maximum Exposure
v'Precision Pricing
v'Fast 30-Day Sale

STEP 2

If No Accepted Offer
... May Purchase

HOMES2)"

Crtinly « Cormaniancs - bors Lioney

MORE MONEY THAN SELLING TRADITIOMALLY

We studied the competing homes, what was actually
going under contract, buyer behavior in that price range,
and which features were consistently driving activity.

The answer became surprisingly clear.

In that neighborhood and price point, buyers were
emotionally shopping for a backyard lifestyle first. Pools
and spas were drawing attention quickly.

Our home did not have a pool.

That did not mean the home lacked value. In fact, it
had one of the better remodeled kitchens in the area. But
the kitchen was not the feature initially getting buyers
excited enough to schedule showings.

The pool was what was getting buyers out of the car.

That insight changed everything.

Instead of chasing the market with repeated price
reductions, we stepped back and studied what would actu-
ally drive showings in that particular buyer pool.

We examined the competition, what buyers were

STEP 3

You Stay in
Control

v’ Review Offers
v'Decide Your Best Path
v'Sell with Confidence

responding to, and what the market was telling us about
positioning and price.

From there, we developed a strategy that aligned with
what the market was actually supporting.

It did include a price adjustment — but not as a
reactionary move or an attempt to ‘chase the market
down.” It was one intentional pivot designed to attract the
right buyer.

Within days of making that pivot, the home
received a full-price offer, went under contract, and
successfully closed.

Listening to the silence was the key.

The market leaves clues everywhere — in showing
activity, online views, buyer feedback, urgency, hesitation,
and yes... even silence.

A strong agent’s job is not simply to place a sign in
the yard and have your home appear on Zillow. It is to
study the clues, make the calls, understand the numbers,
communicate honestly, and adjust strategically before a
listing loses momentum.

Without that, sellers often find themselves chasing
the market and ultimately losing value they may have been
able to retain with the right pivot at the right time.

If you have struggled to sell, are unsure how your
home fits into today’s market, or simply want a deeper
understanding of what buyers in your area are truly
responding to, reach out to me. Sometimes the answers are
not obvious at first — but when you dig into the numbers,
buyer behavior, competition, and positioning, the path
forward becomes much clearer.

Because results aren’t random — they’re strategic. B

Call Kris Miller, Arizona & Colorado Real Estate
Strategist, with The Miller Group, Homes2X & 72SOLD
at (480) 236-6180.

85215 Single Family
Market Snapshot

v Median Sales price is: $575k
v Avg Days on Market: 79
v Number of listings (Mar): 81 (CDOM)

TheMillerGroup.Homes

Call Kris Miller | 480.236.6180
Info@themillergroup.homes

CITIEA

7ESOLD.

CERTIFIED

www.UpCloseAZ.com
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HOME SERVICES

HOME SERVICES

-

APT LANDSCAPE MAINTENANCE Monthly or Biweekly Land-
scape Maintenance, Lawn, Irrigation and Sprinkler Repair,

Full Yard Clean Ups, Fertilization, Trees, Removals etc. Fully
Insured, Bonded Workers Comp FREE ESTIMATES Mention
this Ad and Receive 15% OFF! Commercial and Residential.
We Accept Credit Cards. Please Call (480) 354-5802

MARK’S HOME IMPROVEMENTS AND REPAIRS

Specializing in Cabinetry, touch up, repair, rollout drawers,

soft close hinges and glides. Plumbing, electrical, paint, drywall,
lights, fans, smoke detectors, etc... 30+ years experience.
Call/Text Mark Griffin 480-980-1445

DALE’S HAULING AND JUNK REMOVAL. Serving Mesa and
the East Valley. Ready to clean out your garage, attic, rental
property, etc? Retired veteran with truck and trailer. Free
estimates. Call/Text Dale 602-329-6887

MESA HOME MAINTENANCE AND REPAIR Plumbing,

electric, irrigation, garage doors, water heaters, tile and drywall
repairs, carpentry, handyman lists, and other services. All work
guaranteed. Sean Sornberger (480) 699-7990

LADY BLUES HOME CLEANING One person service. Estimates
by phone. 18 years experience. Very well trusted with lots of
references. Denise Ross 480-296-6752

(ALL PRO TREE SERVICE and LANDSCAPE W )

SERVICE. Tree Trimming, Removals, Stump Grinding, ALLIPRO
Bushes, Shrubs, Yard Clean Ups, Landscaping,

and Deep Root Fertilization, Etc. Don't forget to deep root
fertilize your trees for the season. FREE ESTIMATES. Very
Professional, INSURED & BONDED. Mention this ad and receive

4 )

LANDSCAPE DESIGNING. Save on your water bills. ’'m a retired
landscape designer with many years of experience. Let me
design your outdoors so that you can do the work or bid out.
Very Reasonable and Professional Service. Frank 480-236-0383

DUMPING DAVE - We haul it All. Yard debris, junk, appliances,
furniture, cleanouts. Whatever you need cleaned up and hauled
away. | am a 6th grade Mesa teacher working my 2nd job.

Dave 480-360-JUNK (5865)

JUNKTIFY - Junk Removal & Recycling. Each load will be
separated and disposed of or recycled. House and Yard
Clean Outs. Locally owned and operated with 17 years of
yard clean up and junk removal. (480) 357-8944 Residential/
Commercial/Storage Units

15% OFF! We accept credit cards. Please call (480) 354-5802

J

HELP WANTED

Lakeshore Landing Restaurant at Saguaro Lake is looking

for servers, hosts, dishwashers, and prep cooks to join our
team! Flexible hours and great pay. Must have dependable
transportation and enjoy the lake! Send resume / contact info
to: Info@TheLakeAZ.com

SPECIALTY SERVICES

“KNOW BEFORE YOU THROW?” the potential value of your
stuff. | have 32+ years of experience in appraising and
liquidating estates and fine jewelry. Consult with me,

Jon Englund, (480) 650-1422

It’s all

We Specialize in Water
Treatment and Water Heaters

Let us give you GREEN IDEAS to save the
planet and (of course) money! We do it all!

480-820-6595

LICENSE * BONDED * INSURED

: Conveniently located on the water at the Canyon Lake Marina!

16802 Az 88
RApache Junction, AZ 85119

@ yaknsup.com (O 480-120-8144

SERVICE DIRECTORY

& White with

MY CHAUFFEUR

Dirk is Still Driving!
A.O.T.

At Abc-

¥

CALL OR TEXT
I XY EYd A\ I | 480-512-9757

(4 80) 627-9479 ﬂﬁfg{' My1Chauffeur@Gmail.Com

> PATCHMASTER"

THE DRYWALL REPAIR SPECIALISTS

480-770-4552

Lic it 321495 Bondad & Insured PATCH MASTE R'CDM

# MOVING ACCIDENT? + DAMAGE FROM RENTERS?
+ PLUMBER/ELECTRICIAN LEFTHOLES? + DENTS AND SCRATCHES?
+ BUYING/SELLING A HOME?

» CEILING DAMAGE?
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Birrisnn Bageny

& DRINTES
Enjoy a High Tea

2 Tues-Thurs & Sat: 8 am - 6 pm
Fri: 8 am - 8 pm
Sun: 8 am - z pm

: Mow serving specialty reas, &
"L“-c= I'LarLd rmned coffee, & sparkling beverages

G723 E McDowell Bd =104 Mesa 85115
4Bo-906-5417

www. Ely sianFieldsM agic.com
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MARTINEZ

Landscape Maintenance

B
»

Keep your
yard beautiful

Tree Removal

Gravel Installation

Tree Trimming
Clean Up
Irrigation

= Quality Work » Good Site Management

AN (480) 627-9479

AFFORDABLE HEATING
AND A/C SERVICE

« New AC Systems as low as $99/mo
«» 0% Financing / 60 Months Available
« Up to $3,500 Rebates & Incentives

& mawe  Lifetime Warranty
on Workmanship

Over 2,500
Reviews

PluthI#é}t

Bonded/Insured « ROC #289252

(480) 470-7771

Up Close June 2026 23

SERVICE DIRECTORY

Have you been putting home
repairs off for a while?

480 Handyman

Services can tackle th

SCORPIONS - BLACK WIDOWS
TICKS - TERMITES - ANTS |

Licensed - Bonded - Insured
A\

245 A-1 PEST‘*
+ GONTROL, LLC -

Family
owned for

Valley Wide Service
Family owned & operated

warst L€0 Renello
"3,:' 480-981-0666

S —-
5 = Mesa, AZ 85207
%~  Board Certified Entomologist

ting/Trim Work « Replacing Toilets/Sinks

s/Cupboard Repair » Windows & Screen Repairs

Lighting « Most Home Repairs

| even
wash
windows!

480-226-3986
% 480handyman@gmail.com

RADIANT LANDSCAPING

We combine quality, reliability,
and attention to detail, so your
property always looks its best.

Call/Text Rose at (480) 433-8837 or email
us at Radiantlandmaintenance@gmail.com

=
Tree Removal &

Trimming
Turf & Lawn Care
Irrigation Repairs

Full-Service
Maintenance

Landscape Builds

DEALING WITH WINDOW

SPACER INTRUSION?

JOIN
Us!

Astronomy
Cruises with
Dr. Sky

Last Saturday of
Each Month!

480.703.7084
7 .T'ch fc_s;:‘%-:»_ Lla .«-u.'e?rf}'

Al ACADEMY

L]
alacademycoach®@gmail.com
@ 'R # Teach simple, everyday

i venys o usa Al
i@i " e s
Wi " o Sov i and gt
JJ @ eing goGanized
""“fl-—'—" : mmmuw
"“- ,Irfl" .c'f qir vl | re ﬂr’r -
t‘.! 33 YEARS
mpssesting yau fe Chind marfar, =
werd sncies, and fee Seftes/ | ¥

PROBLEMS WITH YOUR WINDOWS?

v Age, 6~16
" All Skill Levels Welcome -
%" Character-Based Lessons -

" Fun & Positive Environment

Call or Text: 480-593-9103

DUAL PANE GLASS REPLACEMENT
RESIDENTIAL TINTING
SUNSCREENS

Call for a FREE Estimate!

WikBow
|:| Tinting and Glass Inc.

480-984-5739

['The Dolly

> /u

This “Junior Grand Canyo

FOLIHDATIBH LEADERSHIP CHESS -
— MESA, AZ —

ding Leaders Through the (ame of Kings
%" ESA Approved Vendar

Apache Junction, AZ

T R EE

www.allprotrees.com = dennis@allprotrees.com

eep R
TREE SERVICES (QUTAs
P”Ces
+ Tree Trimming
+ Tree Removal
« Stump Grinding
« 24 Hour Storm Damage
- Deep Root Fertilization L

SERVICE LLC.,

-PROFESS}ONAL— —AFFORBAB];E TREE AND LANDSCAPE SERVICE

With Every Tree Trimming,
We Granual Fertilize for

15% OFF

Call today for a FREE ESTIMATE
and get 15% OFF with this ad!

' Bonded

+  Offer has no cash value and may not be combined |
i with any other offer, discount, coupon or promotion. E

LANDSCAPE SERVICES
- Monthly Landscape Maintenance
- Frost Damage
- Yard Clean Ups
« Irrigation Install/Repair
AH Landscape Needs

iy Insure

*

Steamboat

THE REAL ARIZONA -

CANYON LAKE

Arizona - Daily Nature Cruises and Twilight Dinner Cruises.

n” tour is consistently rated one of the “Best
Things to Do in Arizona” and is a premier Arizona attraction for locals
and tourists alike. Just minutes away from Mesa, Scottsdale, and Phoenix

(480) 827-9144 www.dollysteamboat.com
HIGH END BATHROOM
Uﬁuf\.ﬁd REMODELING
AT A COMPETITIVE PRICE

PUBLICATIONS

Please call or email
for information

(480) 748-1127

Publisher@PhillipsWest.com

= Turnyour
ordinary
bathroom
into a five
star resort,
with no
resort fees!

Dt i " T

Call Today to Make Your Dream Come True!

4,80-213-1395

HighEndBathRemodeling.com




) SPECIALS

The Patio & Grille at Las Sendas
2pm - 6pm, 7 Days a Week

voun EVE“T nESEHVEs Call for Reservations 602-734-5524

MORE THAN JUST A ROOM RPNV =
$10 Nachos $6 Well Drinks
$10 Fish Tacos (2) $2 off 140z Drafts
$10 Wedge Salad $9 House Margarita
$10 Chicago Hot Dog $7 60z Red or White
with Fries House Wine
& Sleek, versatile spaces for 25 to 250 guests $10 Prime Sliders $12 gilrélj FDoa_Pea;h
@ Built-in sound & lighting system $10 ;%Z'id Turkey $5 5oz S:r:(o“:eg Wine
& Friendly, pro-level event support $10 Cherisse’s Special
& Affordable packages without hidden fees of the Week
- 7555 E. EAGLE CREST DRIVE,
Located in North East Mesa Let’s make your next M ESA, AZ 85207

g 7555 E. Eagle Crest event unforgettable
Drive, Mesa, AZ

Check availability now at cshaw@lassendas.com - 480.396.4000 ext 222

@ www.lassendas.com

THE VISTAS PAVILION AT LAS SENDAS

Wine Club
Membershlp

WEEKLY SPECIALS
AT THE PATIO & GRILLE AT LAS SENDAS

STARTING AT 5 PM DA[LY

L

Receive: — Extra Benefits: — ?
* Wholesale Pricing, * First Access to -
Plus 5% On All Wines Special Reservation -
Offered Through Our Opportunities gt
Distributors for O P S
o e S » Early Access to “Fill o e - - )
T - Year (Personal Use Only). Your Cellar” events it
;.-:.:‘-‘ "« 10% OFF Wine Dinners : == MONDAY THURSDAY SATURDAY
:,-.,_ s (Must attend 4 per year) v Il‘jllzs:t;?lccziatroo = -,,.:E“L Smoked Ribs Build Prime Rib
= $100 savings L o S (Half Rack) Your Own
32 and Line End Sales q":_'?;l Smashburger SUNDAY
~ + First Opportunity S 9

TUESDAY Free Child Size

Taco Tuesday FRIDAY Meal w/Each
Fish Fry Adult Entrée
WEDNESDAY ONLY ON SUNDAYS!
Build Your
Own 12" Pizza

for Reservations

. — $500 ANNUAL FEE

.- coNTAcT Carla Shaw
| 480-396-4000 Ext. 222
CSHAW@LASSENDAS.COM

WIWIV.LASSERDAS.COM
7555 . EAGLE CREST DRIVE, MESA. AZ 85207
AR




