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By Dawn Abbey

If you’re like me, you love the digital age, but my own 
age sometimes leaves me a bit far behind.

I absolutely know I should be able to watch TV 
programs and movies from my computer on my HDTV, 
record music from my old rock tapes to a CD, or print out 
a list of my e-mail contacts. Despite searching all the Help 
menus, unfortunately, I just couldn’t fi gure out how.

Then I saw an ad from one of our advertisers—
My Techspert—“No Contracts, No Minimums, No 
Problems!” Sounded like just what I needed. I’d always 
been a bit reluctant (and maybe a tad embarrassed) to 
call one of those big high-tech firms (not to mention 
what they charge), but this gave me hope. So, I called. 

Owner DeVal Johnson listened to my concerns 
and said, “No problem. I’m a ‘Jack of All Trades’ when it 
comes to technology, and it sounds like you just need a 
little help here and there. 
We can assist those who 
are novices, but we also 
serve high-tech business 
applications,” he continued 
with confi dence. “If you 
have a specifi c problem, I 
have trained techs on staff  
that specialize in diff erent 
areas.”

DeVal explained 
that they charge by the 
minute, 75 cents per, 
which comes to $45 an 

hour. “We don’t have minimum charges or monthly 
service fees, and we don’t charge for travel time, if you 
can schedule when we’re in your area. Otherwise, it’s 
an additional $10.” Since DeVal and his family live in 
Northeast Mesa, he’s close by.

DeVal arrived 
with his bag of geek 
tools and got to work. 
I started the stop 
watch and let him go. 
He showed me how 
to export and print 
my e-mail contacts, 
how to stop getting 
duplicate e-mails, how 
to allow my laptop to 
connect to my wireless 
router by itself, and 

explained how to backup my hard drive all in less than 
16 minutes.

Then it was on to the TV. I had been toying with 
the idea of getting Netflix for movies and shows, and 
I had even figured out how to connect my TV to my 

computer with 
an HDMI cable. 
But all I saw on 
the screen was 
a laptop-sized 
image. DeVal 
showed me where 
to push a few 
buttons, and a 
full-screen movie 
appeared on my 
TV. (Duh! That 
was too easy.) He 
also pointed me 
to free Web sites 
offering popular 
shows, later the 
same day, if you 
miss recording a 
favorite. All that 
took less than 20 

minutes, and no need to buy a DVR or other equipment.
Ditto for my music tapes. We connected my tape 

deck to my laptop with equipment I already had and 
began recording.

DeVal never made me feel like any of my questions 
were unworthy (dumb). So, I will be sure to call him 
again if I run into technical snags. It was nice to get 
a bunch of annoying issues solved quickly, easily and 
affordably. 

For  help with iPads, cell phones, WiFi, software, hard-
ware, e-mail or anything else technical, contact MyTechspert 
at (602) 330-7286, or check out www.mytechspert.com.

Submitted by Red Mountain United 
Methodist Church

Red Mountain United Methodist Church 
(RMUMC) is off ering free Living Well workshops 
during the months of October and November.

Individuals of all ages, who have been diagnosed with 
a chronic disease, such as heart disease, arthritis, diabetes, 
asthma, bronchitis or emphysema, are invited to partici-
pate in this free series of six classes to learn more 
about living a healthy life with those conditions. 
Caregivers also are encouraged to attend.

Th e classes, off ered by health professionals 
from Chandler Regional and Mercy Gilbert 
Health Centers, 
will focus on: 

• techniques to deal with frustration, 
fatigue, pain or isolation.

• appropriate exercise to improve fl exibility, strength 
and endurance.

• use of medications and nutrition choices.
• enhanced communication skills for use with family, 

friends and health 
professionals.

• evaluating new treatment 
methods.

Anyone interested in 
the workshops are invited 
to an information session, 
from 10 a.m. to 12:30 p.m., 

on Tuesday, Oct. 4, in rooms 
203 and 204, 

of the 

Education Building at 
RMUMC, located at 
2936 N. Power Road.

Classes will 
take place on 
Tuesdays, Oct. 18 
and 25, and Nov. 1, 8, 
15 and 22, in the same location as 
the information session, from 10 a.m. to 12:30 p.m. 

Th e classes are off ered free of charge. An optional 
resource book costing $15 will supplement the classes, but 
the charge is $10 for those registered by Oct. 4. Th e resource 
book is very useful and is referred to often throughout the 
classes. A relaxation CD is available for $10. 

For registration or more information, call (480) 
728-5414.

DO COMPUTERS, TVS, PHONES GOT YOU 
ALL WIRED? MY TECHSPERT CAN HELP

c
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Red Mountain United Methodist Church OFFERS FREE WORKSHOPS

DeVal Johnson
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FOOD COMMUNITY

FLANCER’S PRESENTS 
THIRD ANNUAL 
DESSERT SHOWDOWN
Submitted by Flancer’s

Once again this year, Flancer’s is looking for the best 
dessert in the Valley. 

Flancer’s will accept dessert entries, with a 
typed copy of original recipe, at both locations, through 
Oct. 12. Finalists will be notifi ed on Oct. 13 for the Dessert 
Showdown. 

Flancer’s third annual Dessert Showdown will be held at 
the Mesa location on Sunday, Oct. 16 at 10:30 a.m. Finalists 
will be judged on several criteria, including presentation, 
ease of recipe and ingredients, overall taste, and originality. 

Th is event is open for the public 
to come enjoy the judging and 
samples of the desserts.

Th e winning dessert will be 
featured on the Flancer’s menu 
for an entire year, with a portion 
of the proceeds benefi ting the 
winner’s favorite charity. Th e 
winner also receives a $100 
Flancer’s gift certifi cate. 

Jeff  Flancer has donated 
thousands of dollars to the previous winners’ favorite chari-
ties through the sales of Penny’s Tin Roof (2009 winner) 
benefi ting a 3-year-old child from Mesa who had a heart 
transplant, and Gabriel’s Rockin’ Chocolate Pie (2010 winner) 
benefi ting Gabriel’s Angels. 

FLANCER’S LOCATIONS
Flancer’s Gilbert location is at Gilbert and 

Guadalupe roads, 610 N. Gilbert Road. For more 
information, call (480) 926-9077.

Flancer’s Mesa location is at Higley and McKellips 
roads, 1902 N. Higley Road. For more information, call 
(480) 396-0077. 

Visit the Flancer’s Web site at www.fl ancers.com.
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t

New Alta Mesa Golf Club 
dining members reap 
benefi ts of holiday event
By Dawn Abbey

Alta Mesa Golf Club is thanking those who endured 
the summer heat and participated in their Summer 
Survivor Promotion by inviting all members to an 

all-you-can-eat hors 
d’oeuvres buff et for only 
$5 on Friday, Oct. 7, 
from 4:30 to 6:30 p.m., 
at the Alta Mesa Bar 
and Grill.

“Th is is a great 
time for anyone 
thinking about getting 
an annual dining membership to do so,” said Kim Hind, 
member service coordinator. “Even if you don’t golf, you and 
your family can join our club as dining members, and enjoy the 
benefi ts of using our dining facilities and attending club events 
during the year.”

According to Kim, an annual dining membership is $50 
per family and includes two adults and all children under age 
22. “Th is aff ords the opportunity to have a relaxing place to 
view the sunset, with drinks and appetizers, somewhere to take 
the family, guests or clients out for lunch and dinner, meet for 
Sunday brunch, or just a way to join your neighbors for fun 
events,” she stated. “Dress is casual, and you can make reserva-
tions, so you can plan ahead. 

“Dining members can also take advantage of the restau-
rant’s catering and event facilities for parties or weddings,” Kim 
continued.. “Th e varied menu includes sandwiches, salads and 
popular entrees, all at reasonable prices.”

Upcoming events open to dining members are the 
Mexican Fiesta Kick-Off  Party, on Nov. 5, and a Th anksgiving 
Day Buff et and Breakfast with Santa. 

For more information about dining or golf memberships, call 
Kim Hind at (480) 832-3257, extension 100, or send an e-mail 
to kim@altamesagolf.com.

www.CosmosSalonAndSpa.com  •  480-844-0707
  Cosmos Salon & Day Spa  •  2837 N. Power Road Mesa, AZ

From our family to yours...  

Thank you for 30 fabulous years! We 

appreciate each and every one of you!!!

Become a  friend of Cosmos on Facebook!Check out our  contests with 3-TV

AROMATHERAPY  

MASSAGE $59 
Custom 60 Minute Massage

MICRODERMABRASION   

only $80 

NOW CARRYING 
PCA, Dermalogica &  

Jan Marina products!
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Self Development Preschool/Charter School
Assure Your Child a Firm Educational Foundation!

Join the many students who begin their education as one year olds and complete the elementary and middle school education at Self Development!

Self Development Preschool
2-year-12 years (Before/Afterschool) 6 am to 6 pm      

 

Call Vernetta at 480-396-3522.

Self Development Charter School

Call Now! 

 

480-396-3522

Mesa, AZ 85205
480-641-2640

(2010 Charter School of the Year) 
 

 

 

K-8 Grade

2011 Academic Excellence Award
The only Mesa school to receive this honor

• Exemplary pre-kindergarten program for school 
success

• Well designed and enriched preschool curriculum

• Before and After School Program

• Degreed, trained, and experienced instructors

• Low Staff turn over

• Integrated thematic curriculum

• Ages 1-5 years (preschool)

• Ages 6-12 years (before and afterschool programs)

• Outstanding Kindergarten through Middle School Education

• Excelling Mathematics and Science Programs

• Unique Literary Analysis Program for 2-8th grades

• One of the top performing schools in the state

• Elective Language Options: Latin, Spanish, and Chinese 

Unique Science and  
Technology Center
Enrolling for Fall 2012Limited Space 

Available

  

MOST  INSURANCE PLANS  ACCEPTED – AFFORDABLE   TREATMENT PACKAGES

Call for an appointment

480.924.7632

www.RedMountainFamilyChiropractic.com

RED MOUNTAIN FAMILY 
CHIROPRACTIC 

 

Chiropractic Services  •  Cold Laser Therapy

Physio Therapy  •  Medical Massage/Reflexology

October 
NATURAL
HEALTH

CLASSES 
Wednesdays at 7pm 
Oct. 7, Oct. 14, Oct. 21, Oct. 28

Learn to lose weight, manage pain,  
stay energized and sleep deeply  

with our all natural patches

2240 N. RECKER RD.
(Just north of the McKellips/Recker 

intersection, facing the dentists office -  
on the West side of Recker)

C
WE’VE MOVED! 

NEW 
LOCATION!

AT RECKER/
MCKELLIPS

Call 480-924-7632 Today 
to book your appointment and take advantage of our

MOVE-IN SPECIAL!

1 HOUR MASSAGE  
FOR $45 

(usually $70)
Must be booked by Oct 15th and used by Dec 23rd.

2240 N. Recker Rd. (McKellips/Recker)
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SANDWICHES  SALADS  SOUPS  SWEETS
CATERING  BOUTIQUE  PRE-ASSEMBLED MEALS-TO-GO

You’ll never leave hungry.

www.mrskscafe.com

Super Suppers Gilbert and 
Mrs. K’s Cafe & Gift Boutique

Monday-Thursday  8am - 6pm

Friday & Saturday 8am - 3pm

www.supersuppersgilbert.com

MAKE YOUR  
LIFE EASIER 

and more delicious!
East Valley’s premier meal assembly 

kitchen is extending an offer to all busy 
East Valley residents: FREE Assembly and 

FREE Delivery! Save time, energy, and 
money with Super Suppers!

FREE
ENTRÉE

Mention this ad and  
receive a free HCG  

entrée with purchase! 

Minimum $50 purchase.

CALL NOW 
TO ORDER! 480-813-1600

• No Stress - 
No Mess

• Save up to 30 
hours in meal prep 
time a week

y 
sy

FREE 
DELIVERY 
in northeast 

Mesa

HCG 
entrée options 
are available! 

Golf  Academy

JEFF FISHER
Director of Instruction

480.414.9330

STACIE BRYAN
Director of Player Development

480.772.2767

Game Makeover

Video Analysis, full swing, short game and on course instruction

Includes     
   practice & play privileges at Longbow

OB SPORTS GOLF ACADEMY
will get you there!

Submitted by OB Sports Golf Academy 

Many golfers shy away from lessons 
because they think the level at 
which they play is not high enough 

to benefi t from instruction, but this is the 
furthest thing from the truth! 

For the vast majority of 
golfers, instruction is there to 
help them derive more enjoyment 
from a game they love.

Th is is the purpose of the 
adult programs at the OB Sports 
Golf Academy (OBSGA). 
Golfers, whose sole purpose is to 
play a little better and enjoy 
the game more, fi nd 
working on their 
game and having a 
plan of how to do so 
brings them to the 
course more often. 
Golfers, who had 
spent little or no 
time at the driving 
range and practice 
area in the past, 
now do so on a 
regular basis.

Nowhere is this more evident than in 
the ladies clinics at OBSGA. Led by Director 
of Player Development Stacie Bryan, these 
classes meet once a week for instruction on 
full swing, short game and even on course 
game management. 

Even more than the technical instruction, 
the classes help the ladies feel comfortable 
enough with their games and being at the 
course they play more often. One of the best 
aspects of these clinics is that you can gather a 

group of friends and design your own custom 
class, or sign up as an individual and meet 
other new golfi ng friends.

Other adult programs include the Game 
Improvement Package, which includes weekly 

private 
lessons, 
as well as 
unlimited 
use of the 
driving range 
at Longbow 
Golf Club. 
Th is package 
allows you to 
work as hard 
as you like to 
utilize what 

you learned in your lessons without any 
added cost.

A core component of the OBSGA is 
its Elite Program, which includes competi-
tive high school players, as well as college 
and Tour professionals. In many cases, 
participants in the adult program, who 
come on a regular basis, interact with 
these up-and-coming young golfers and 
follow their progress from event to event. 

Th e team atmosphere that exists in the elite 
program has now trickled over to make all of 
the students at the OB Sports Golf Academy 
one big golfi ng family.

Whether your goals as a golfer are to play 
competitively or be more comfortable playing 
on a regular basis, the atmosphere at OB 
Sports Golf Academy is contagious.  

To join the fun, contact Stacie Bryan at 
(480) 772-2767 or at sbryan@obsports.com.

SPORTS
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Lessons can make playing
GOLF BETTER AT ANY LEVEL

j y

y

By Dawn Abbey

Summer is fi nally winding down, but 
harvest time often reveals more straw on 
our heads than out in the fi elds.

Heat, sun and pool chemicals, along 
with daily blow-drying and 
fl at-ironing, can dry, damage 
and generally wreak havoc 
on even the best kept manes. 
So, True Essence Salon and 
Day Spa is off ering a free 
Aveda botanical therapy 
hair or scalp treatment with 
every haircut or color during 
October.

“Clients can choose from among 
four professional 10-minute treatment 
packages worth from $15 to $30,” said 
salon owner Maytee Green. “All use 
breakthrough plant micro-technology and 
aroma-therapeutic essential oils to repair 
and nourish hair and scalp.”

MOISTURE TREATMENT—improves 
dry hair up to 86 percent (based on clinical wet 
combing study) using pomegranate and buriti 
oils, leaving strands soft, silky and shiny.

REPAIR TREATMENT—improves dam-
aged hair up to 84 percent with quinoa protein 
and sugar beet-derived amino acids, leaving 
strands strong, supple and healthy looking.

SCALP BALANCE TREATMENT—fea-
tures a deep restorative massage with aroma-
therapeutic essential oils blended to bring a 
healthy balance to your scalp, setting the stage 
for beautiful hair.

SCALP DETOX TREATMENT—deep 
cleanses, featuring a refreshing massage with 
wintergreen-derived salicylic acid, which gently 
exfoliates your scalp and removes buildup, 

which may aff ect healthy hair growth, 
restoring balance to the ecosystem of 
your scalp and hair.

As the only Aveda-licensed salon in 
Mesa, True Essence has exclusive access 
to Aveda’s natural hair and skin care 
products. Take-home care products also 
are available for daily follow-up routines, 
such as Aveda’s recently introduced 
Damage Remedy—Daily Hair Repair.

“Th is daily leave-in treatment 
instantly repairs damaged hair by 26 percent, 
based on results after one application in a 
clinical tensile test,” said Maytee. “It helps 
protect from heat styling and detangles to 
prevent further damage. Small links of amino 
acids in certifi ed organic quinoa protein 
penetrate hair to strengthen and repair damage 
from the inside out, and it has a wonderful 
aroma from certifi ed organic essential oils,” she 
said. Th e complete line includes restructuring 
shampoo and conditioner, as well as intensive 
restructuring treatment. 

To receive your free hair or scalp treatment, 
make a haircut or color appointment during 
October by calling (480) 396-3112. Bring this 
article or the coupon from the True Essence ad 
in this paper. True Essence Salon and Day Spa 
is located at the northwest corner of Power and 
McDowell roads, next to Bashas’. For more 
information on services off ered by True Essence 
Salon and Day Spa or Aveda natural beauty 
products, visit trueessencesalon.com.

HAY IS FOR HORSES 
BUT NOT FOR HAIR

r
y

BEAUTY

2910 North Power Road #101
Mesa, Arizona 85215  •  NW Corner of Power & McDowell

www.trueessencesalon.com
Call to Schedule Your Appointment  480-396-3112

BOTANICAL 
CONDITIONING  
TREATMENT 
only $15

FREE BOTANICAL
THERAPY  
TREATMENT 
with haircut or color service

Offers expire November 1, 2011

Please present this Up Close ad at time  
of service to receive these discounts.
Discounts or specials can not be combined.
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Mesa Uplands Area Market Report
Sales over $250,000 for the Month of August 2011

Information gathered from the Arizona Regional Multiple Listing Service is deemed reliable, but not guaranteed.

Real EstateReal Estate in Mesa Uplands area

Sales Information provided by John Karadsheh, 
ABR, CRS of Coldwell Banker Trails & Paths 
Premier Properties.  www.BuyAndSellAZ.com

Submitted by Burdick Landscaping and 
Pool Care 

Summer is wrapping up, temperatures 
are dropping, fall is fast approaching, 
and this means Christmas is just 

around the corner. 
With Christmas comes family, friends, 

hot cocoa, fi replaces, amazing sales, and, 
of course, Christmas lights. We all love to 
drive around to diff erent neighborhoods to 
look at the lights decorating each house, tree 
and yard. However, when it comes to our 
own house, for some people, the thought of 
putting up Christmas lights gives us pains 
in our back, legs and head. If you fall in this 
category, there is an answer! 

Burdick Landscaping and Pool Care 
doesn’t just service your lawn and pool 
maintenance needs. Th e company also will 
install and remove your Christmas lights for 
you. No more dealing with tangled lights, 
broken or missing bulbs 
or strands that don’t 

work for whatever reason. 
“Th is time of year is all about being 

with your loved ones,” said Tim Burdick, 
owner of Burdick Landscaping and Pool 
Care. “Everything we do is centered around 
allowing you to have more time with your 
family and friends.” 

When it comes to Christmas lights, 
Tim also has some good advice. “Th e biggest 
things are to make sure no more than fi ve 
strands of lights are plugged into each other,” 
he  advised. “Otherwise, you will overload the 
strands. Also, be sure not to plug more than 
10 strands into each outlet,” Tim continued, 
“or you will pop your circuit breakers.” 

And fi nally, “One thing most people 
forget,” Tim said, “is to change their sprin-
kler timers so the lawn and shrubs don’t get 
water while the lights are on.” 

If you don’t have Christmas lights to 
hang up, don’t fret. Burdick Landscaping 
can even supply lights for you. 

Whether you are looking for landscaping 
service, pool/spa care, or relief from the 
Christmas light-hanging headache, Burdick 
Landscaping and Pool Care is worth a call. To 
get your free estimate, call (623) 252-0924. 

Mention you read 
this article, and 
receive 10 percent 
off  your fi rst 
service.

HOME IMPROVEMENT

‘Tis the Season for Colorful 
Lights and Professional Skill

FOODREAL ESTATE

By John Karadsheh 

The outside tempera-
tures have fi nally 
cooled down, but 

our local real estate market 
seems to be heating up.  

Unlike the uptick we saw 
last spring when the First-
Time Homebuyer Tax Credit
created a false sense of growth, the data now 
shows real positive changes. Since January 
of this year, the volume of active listings has 
consistently declined, while the number of 
sales has increased. Sales peaked in May and 
June of this year, and they have remained 
strong going into the fall. In August, 46 
percent of single family homes on the 
market sold within 30 days of being listed, 
compared to January of this year when only 
32 percent of homes sold within that same 
time frame. 

I am consistently seeing multiple 
off ers on properties listed below $250,000, 
and that remains where the bulk of the 
activity exists. It is true that many of these 
sales are going to investors. In the past, 

investors were part of the problem, 
as so many people jumped into real 
estate with little money down and 
had no incentive to keep the prop-
erties when the market declined. 
Now, investors are paying cash for 
properties. In fact, 40 percent of 
all sales recorded by the Arizona 
Regional Multiple Listing Service 

in August were all cash transactions.  
Investors and individuals are moving 

their investments out of the volatile 
stock market and seeking refuge in 
something safer and more tangible. After 
a long five years, it seems our Cinderella 
market may finally be headed for the 
ball! 

John Karadsheh is a licensed REALTOR® 
with Coldwell Banker Trails And Paths 
Premier Properties. He also is an Associate 
Broker, Accredited Buyers Representative and a 
Certifi ed Residential Specialist. You can contact 
John with any of your real estate questions. Call 
him at (602) 615-0843, or go to his Web site 
at www.BuyAndSellAZ.com.

REAL ESTATE MARKET 
currently looks good

a
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John Karadsheh

Address Square 
Feet Community Sold Price

Short 
Sale or 

REO

2052 E. Calle Maderas St. 3,707 Las Maderas $250,000 X

6202 E. McKellips Rd. #39 3,239 Tuscany Villas $255,000 X

6516 E. Riverdale St. 2,270 Summit $260,000

2429 E. Hermosa Vista Dr. 2,613 Citrus Highlands $269,900

3230 E. Enrose St. 3,010 The Groves $275,000 X

2039 N. 80th Pl. 2,628 Estates at Desert Shadows $295,000

2067 E. Hale St. 3,973 Dover Estates $299,000

8315 E. Mawson Rd. 2,700 Valley View $300,000

7858 E. Kael St. 2,989 Estates at Desert Shadows $305,000 X

1404 N. Bernard 3,025 Sierra Estates $320,000

9313 E. Hobart St. 3,025 Sierra Estates $339,000

3339 E. Fountain St. 3,254 The Groves $340,000

1449 N. Los Alamos 3,537 Mesa Northgrove $342,000

7965 E. Kael Cir. 4,639 Estates at Desert Shadows $345,000 X

2111 E. Calle Maderas St. 5,283 Las Maderas $348,000 X

3052 E. Hackamore St. 2,783 Mesa Northgrove $350,000

3931 E. June St. 3,006 The Groves North $352,000 X

3123 N. 76th Way 3,124 Sossaman Heights $365,000 X

1123 N. Miramar 4,329 The Groves $378,000

2463 N. Keesha Dr. 2,989 Madrid $383,000

2127 N. Hillridge 4,293 Estates at Desert Shadows $389,000 X

2110 N. Woodruff St. 3,704 Savona $425,000 X

2912 N. 77th Pl. 4,178 County Island $444,000

3508 E. Jaeger Cir. 4,322 Arboleda $490,000 X

2222 N. Val Vista Dr. #12 4,187 Avalon Grove $550,000

John Karadsheh, ABR, CRS 
 

ASSOCIATE BROKER, REALTOR® 
Multi-Million Dollar Producer 

Accredited Buyer Representative 
Certified Residential Specialist 

 

(602) 615-0843 

Christina Ovando, CRS 
 

REALTOR® 
Multi-Million Dollar Producer 

SEVRAR Platinum Society 
Certified Residential Specialist 

 

(602) 684-5737 

$355,000 
Madrid 

2,568 sf ~ 4 BRs + Den ~ 2 Baths 
Gourmet Kitchen 

Huge Backyard With Built In BBQ 

$125,000 
Sunbird 

969 sf ~ 2 BRs ~ 2 Baths 
Active Adult (55+) Community 
Immaculate One Owner Home! 

$267,000 
Red Mountain Ranch 

2,349 sf ~ 4 BRs ~ 2 Baths 
Upgraded Kitchen 

Prime Cul-De-Sac Lot! 

$281,575 
Mountain Bridge 

1,994 sf ~ 3 BRs ~ 3 Baths 
Large Backyard w/Putting Green 

Better Than New! 

$338,000 
Red Mountain Ranch 

2,564 sf ~ 3 BRs + Den ~ 3 Baths 
Remodeled ~ Move In Condition 

Prime Golf Course Lot! 

www.BuyAndSellAZ.com 

$225,000 
Thunder Mountain 

Build Your Dream Home! 
Over 3/4 Acre Lot 

City Light & Mountain Views! 

$1,800/Month 
Red Mountain Ranch 

2,380 sf ~ 3 BRs ~ 2.5 Baths 
Soaring Vaulted Ceilings 

Low Maintenance Corner Lot! 

$645,000 
Rosewood Estates 

4,033 sf ~ 3 BRs + Office + Den 
3/4 Acre Lot ~ Gated Community 

Sparkling Pool & Spa! 

Scan the “QR Codes” with your smart phone  
for more information and pictures of each of these fine homes! 

$1,050,000 
Willo Historic District 

4,183 sf ~ 4 BRs ~ 4.5 Baths 
 2009 Phoenix New Times   

“Best Historic Renovation” 

For Lease! 

Sale Pending! 
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Banks Have an Army  
on Their Side...

Who’s Fighting For You?

Lorraine Ryall
Realtor CDPE, CSSN
Coldwell Banker Trails  
& Paths Premier Properties

www.ArizonaShortSaleToday.com

CONTACT ME TODAY 
for a Confidential Consultation

CELL 602-571-6799

EMAIL Lorraine@ArizonaShortSaleToday.com

I am. 
When I started doing short sales almost 
4 years ago I had no idea it would turn 
from a job into a passion. Many Realtors 
hate doing short sales, I love them. Why? 
Because they are a challenge and I get the 
chance to fight for the underdog, stand 
up for what’s right, and win. Every short 
sale is unique, everyone’s hardship or 
situation is a little different, but they all 
have one thing in common, they just need 
someone who has the knowledge and 
experience to negotiate a successful short 
sale and someone who won’t accept no 
for an answer.

Whether you are still current, behind 
on your mortgage payments, or are just 
upside down and need to sell, give me a 
call. Even if you already have a foreclosure 
notice, it may not be too late.

96% 
SUCCESS RATE

CERTIFIED SHORT 
SALE NEGOTIATOR 

specializing in Las Sendas 
and the East Valley

Testimonial

“As soon as I met Lorraine I felt like a weight 

was lifted from my shoulders. Just know-

ing Lorraine would be in my corner with my 

struggle with the banks gave me huge peace 

of mind. Right from the beginning, she took 

the reins and she was full throttle until the very 

end. I would recommend (and I do) Lorraine 

Ryall to anyone and everyone. Not only is she 

VERY good at what she does but she is VERY 

good to her clients.  Lorraine genuinely cares 

about her clients! I truly felt her compassion 

and concern about my situation and me.“ 

CHILD CRISIS CENTER 
inaugurates fun run and 
5k to stand up for change
Submitted by Child Crisis Center

Every day, at the Child Crisis Center, we stand up for 
children. 

From the kids residing in our shelter to the 
diff erent playgroups and parenting workshops available 
to the community, the Center hopes to make a change 
in children’s lives…for the better. You can, too. 

On Oct. 22, the Child Crisis Center is 
hosting the 
fi rst 1Stand 
Walk for 
Change. 
Th is 1-mile 
fun run and 
5k is catered 
to families 
and indi-
viduals in the 
community 
who support 
our eff orts in 
taking a stand 
against child 
abuse. After 
completing 
the course, 
participants will be celebrating their achievements in our 
Fun Zone. Th is will include games, booths and other 
activities geared toward families. 

Come join us in taking a stand against child abuse! 
You can participate as an individual, or get some friends 
together to form a team. Fund raising is optional, but the 
more change that is contributed, the more change can be 
made! 

To register for this event, visit www.childcrisis.org/1walk.

REAL ESTATE EVENT

join us for our inaugural

10.22.2011
Mesa Riverview Park  |  8am

Non-competitive 5k and 1 mile fun run to raise 

funds for Child Crisis Center.

Perfect for families, all ages welcome!

Together, we can make a difference in the life of a 

child. To learn more and register please visit 

www.childcrisis.org/1walk!

 

By Lorraine Ryall

Many people will solicit homeowners who are 
behind on their mortgages, and some compa-
nies sell the information on homeowners only 

30 days late on their mortgage 
payment to any subscriber. 

Once the lender files for 
foreclosure, it becomes public 
record for anyone to see. As 
soon as the foreclosure is filed, 
the homeowner is inundated 
with letters, postcards and 
even phone calls from people 
wanting to help, or, in some 
cases, just take advantage of 
their situation. While there 
are legitimate Realtors and companies who offer their 
services and can help avoid foreclosure, there also are 
those who don’t have the homeowner’s best interest in 
mind.

I recently met with a client who had received 
several of these letters and phone calls. So, I looked 
into a couple of them just to see if they were 
legitimate.
SHORT SALE YOUR HOME AND BUY IT 
BACK IN FOUR YEARS
Th e problem with this is many banks are now making 
the homeowner, buyer and both real estate agents sign an 
Arm’s Length Agreement stating they cannot remain in 
the property after the sale. Unfortunately, this is not an 
option for many homeowners doing a short sale.
I HAVE A CLIENT WHO WANTS TO BUY 
YOUR HOUSE
Sure you do. Th is one even stated that if you already have the 
home listed, please have the Realtor contact me. Th at made it 
sound a lot more legitimate. As the listing agent, I called the 
number and surprise, surprise, never got a call back. 
SO, HOW DO YOU KNOW WHO TO CHOOSE 
TO HELP YOU WITH YOUR SHORT SALE?
You have to do a little homework yourself. It doesn’t 
take long, but it will be worth your effort. First, check 

out the Realtor’s credentials. There are several certifica-
tions that show the Realtor is trained and specializes in 
short sales. One of the top recognized is the Certified 
Distress Property Expert (CDPE). Some lenders even 
recommend you use a Realtor with the CDPE certifica-
tion. Second, check out the Web site of the Realtor you 
are considering. See how much information is on the site 
regarding short sales. Third, ask for references from past 
short sale clients. Finally, ask the Realtor directly, “How 
many short sales have you listed, and how many have 
you closed? What is your success rate?”

Th e No. 1 reason a short sale doesn’t work is because 
the Realtors are not experienced enough, or they use a third 
party who has too many fi les to give your short sale the 
necessary personal time and eff ort. 

Do not use any Realtor or company charging you 
an upfront fee. The lender pays all the Realtor’s fees and 
title fees. A short sale should be at no cost to you. 

For more information on short sales, or for a free 
confidential consultation, contact me directly by calling 
my cell at (602) 571-6799, or send an e-mail to 
Lorraine@ArizonaShortSaleToday.com. You also can visit 
my Web site at www.ArizonaShortSaleToday.com.

Who should negotiate your short sale?

Lorraine Ryall
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3514 N. Power Rd., Suite 133
Mesa, AZ 85215

 
480-854-PAIN (7246)

WWW.EASETHEPAINPT.COM

LET US HELP YOU 
EASE YOUR PAIN

Travis Carlton PT, MSPT - Physical Therapist

Most Insurances Accepted!

Now
Accepting 

NEW 
PATIENTS

ARTLOCAL BUSINESS COMMUNITY

MCC to Hold Empty 
Bowls Events to 
Assist Paz de Cristo

Mesa Community College (MCC) has a way for you 
to help support Paz de Cristo and take home a great 
piece of art at the same time. 

MCC will hold two Empty Bowls charity events at both 
the Southern and Dobson campus and the Red Mountain 
campus, located at 7110 E. McKellips Road. 

A donation of $10 gives participants the chance to choose 
a hand-crafted bowl and eat a meal of soup and bread in 
remembrance 
of World 
Hunger Day. 
Proceeds 
from MCC’s 
Empty Bowls 
events go to 
Paz de Cristo, 
a non-profi t 
community 
center, which 
feeds Mesa’s hungry though daily meals and the distribution of 
food boxes. Paz feeds 200 individuals every night, and provides 
1,200 food boxes per month. 

Th e Southern and Dobson campus event is on Oct. 
19, from 10 a.m. to 3 p.m. and from 5 to 8 p.m.; Th e Red 
Mountain campus event is on Oct. 26, from 10 a.m. to 3 
p.m. and from 5 to 8 p.m. Musical entertainment is provided 
during the evening hours. Many local organizations help 
sponsor this event. 

For more than 40 years, Mesa Community College has 
provided outstanding transfer, career and service programs to the 
East Valley. Our nationally recognized student outcomes assess-
ment program testifi es to the faculty’s commitment to more than 
40,000 students who attend annually. MCC is one of 10 colleges 
comprising the Maricopa County Community Colleges District. 
Check out the Web site at www.mesacc.edu.

Expires October 31, 2011

By Dawn Abbey

Sandy and Cosmo Barbetta, owners of Cosmos 
Salon and Day Spa, are celebrating 30 years of 
living and working in Northeast Mesa.

“Cosmo and I credit our ongoing success to working 
hard to be on the cutting edge of our fi eld, through training, 
education and dedication,” Sandy said. “Our business 
philosophy is family comes fi rst, and job is second. You have 
to have that balance for yourself and your staff .”

And the whole Barbetta family 
works in the salon together. Daughter, 
Terese Barbetta, and daughter and 
son-in-law, Dana and Chris Chapin, all 
are stylists.

Th e family initially moved to 
Arizona from Chicago for their daugh-
ter’s health, selling their salon business 
and building there. For a while, 
Sandy and Cosmo worked together 
at a high-end Scottsdale salon. Th ey 
soon decided to open a business of 
their own again, and constructed a 
2,500 square-foot salon building at 
McKellips and Gilbert roads.

Cosmo claims they were the 
very fi rst computerized salon in 
Arizona. “In 1985, we hired a 
computer expert from California 
to set up a computer program 
for our business,” the salon owner said. “He spent 
three months living in our basement while we worked on 
the project,” Cosmos related with a laugh. “When we fi rst 
introduced the computers to the workplace, everyone hated 
them. A few weeks later, everyone was loving them, and 
couldn’t do without them.”

In 1998, they expanded their salon to 5,000 square 
feet, and opened the first day spa in Mesa.

Sandy is well known in the Valley as the stylist to 
many local TV celebrities. “It all started when several 
photos of my hairstyles were published in hundreds of 
style magazines worldwide,” Sandy related. “Some local 

TV producers noticed them, and asked the former Miss 
USA and TV anchor Jineane Ford to have me do her 
hair. Soon after, Carey Peña and others, like Catherine 
Anaya and Nicole Crites, became clients. It spread by 
word of mouth, and I have been fortunate to style many 
lovely women over the years.” 

About the time they moved to the newly opened 
Las Sendas community, Sandy and Cosmo wanted a new 
and innovatively functional space. “The children were 

anxious to design our space to provide for our 
new look and trendy architecture,” 
Sandy said. “We also wanted to 
increase our spa services. Since we 
lived in Las Sendas, we decided to 
open our new location where we could 
be close to home.

“When we fi rst moved to Mesa, Las 
Sendas didn’t even exist. Now, our whole 
family lives there, and all our grand-
children go to Las Sendas Elementary 
School,” Sandy continued. “Giving back 
to the community is great. We love it,” she 
exclaimed. And to prove it, the Cosmos 
staff  is participating in the Las Sendas 
PTO Funtastic Harvest Festival, on Oct. 
22, from 5:30 to 8:30 p.m., by off ering 
prizes of a free feather hair attachment 
every 15 minutes, as well as raising funds 
for the school by selling the popular hair 
feather extensions at the event.

In addition, to celebrate, Cosmos is setting Saturday, 
Oct. 29 as Customer Appreciation Day. Every product in 
the salon will be 30 percent off . “From our family to yours, 
thank you for 30 fabulous years. We appreciate each and 
every one of you,” Sandy exclaimed. 

For more information on Cosmos Salon and Day 
Spa products and services, call (480) 844-0707, or go 
to cosmosalonandspa.com. The salon is on the northeast 
corner of Power and McDowell roads in The Village at 
Las Sendas.

COSMOS SALON celebrates 30 years in Mesa
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DECORATING

PARENTS  

KNOWLEDGE IS POWER

10% OFF! Mention this ad to receive 
10% off your first session!

Mary Martha  
Gingerella 
Experienced Coach  
& Family Partner

azleadersandlearners@gmail.com

Call 

(480) 329-0450

Learn TODAY what you and your teen should be  

doing to plan for high school & college years.

• Connect interests and academics with opportunities

• Investigate careers, scholarships and internships

HOW One-on-one info/coaching sessions can help 

increase a student’s opportunities.

WHEN NOW. Avoid missing critical to-do’s, key 

academic courses & scholarship deadlines.

Submitted by Self Development Charter School

Starting the 2011-2012 school year for Self 
Development Charter School (SDCS) was excep-
tionally stimulating for its students as the school 

continued its tradition of providing an outstanding 
education for its students, adding new programs in 
math, science, technology and language. 

The programs were implemented as part of an 
overall expansion, which included a new science and 
technology building resting on the edge of a beautiful 
courtyard surrounded by flowers and two new class-
rooms. The extra room provides space for science labs. 
In addition, it is wired with laptops, laboratory 
tables and Smart Boards 
for a cutting-edge learning 
experience. 

Because of this extra 
space, the school is fostering 
new programs, which will 
focus specifically on aeronau-
tics, architecture, drafting, 
engineering and robotics. 
Future plans to include 
exposure to digital video and 
biotechnology are in process 
to start in the coming years.

Part of the learning 
experience SDCS is offering 
is language classes in Spanish, Latin and 
Mandarin Chinese. The school has partnered with 
Middlebury College to offer students experience in 
developing language skills. 

The Latin study will enable students to be 
prepared to enter university programs in science and 
law, as well as teach them about the root of the English 
Language. These classes are part of an online program, 
but are supported by SDCS teachers, who aid students 

in uploads, as well as help them with meeting deadlines 
and time management. 

Some of the extra space is being used to meet the 
unique needs of middle school students, sixth through 
eighth grade, by providing rooms to allow students 
to move between classes. “ The ultimate goal,” stated 
Principal Majeed, “is for students to be prepared to 
enter high school and the university better prepared for 
the demanding and competitive world they will surely 
be facing as they become young adults. This is coupled 
with a small group environment limiting the social 
pressures this age group often experiences in larger 

schools.”
One might think this 

setting is only for the high-
achieving learner, but the 
program has been set up 
with levels in many classes. 
This allows for students 
to be placed according 
to the level they have 
currently reached and 
allows them to advance as 
they are ready. 

“ The ultimate goal 
of the school is to meet 
each learner at their 

ability level and help them achieve 
the highest level they are capable of,” Principal Majeed 
stated. “Every student deserves to feel success. When 
this feeling is fostered, students become natural 
achievers, developing a passion for learning they will 
carry with them their whole life.” 

Please feel free to learn more about the SDCS campus. 
Visit our Web site at selfdevelopmentcharterschool.com, or 
contact us at (480) 641-2640. 

The UPS Store is now 
your printing store, too
By Dawn Abbey

Everyone knows UPS is a giant in the mailing and 
shipping business, but not everyone knows printing also 
is available.

“Next time you have a business or personal printing 
project, bring it in to our store for professional results,” said 
Steve Moog, owner of Th e UPS Store at Power and McDowell 
roads. “We can do digital printing from your CD, DVD or 
fl ash drive. Or you can just go 
online to our Web site, upload 
your documents, choose your 
paper stock and bindings, 
and tell us when you need 
to pick it up. It’s that easy.”

According to Steve, 
UPS pricing also is very 
competitive with other 
retail printing stores. “I 
don’t think there’s anyone out there that can 
beat our prices on printing for color or black and white,” 
Steve claimed. “Give us their bid. If we can’t beat it, we’ll at 
least match it.”

Steve also has graphic designers and layout artists available 
at standard rates if you need assistance in putting your project 
or presentation together. Th ey can help you design a logo, 
business cards, brochures, fl yers and door hangers, table tents, 
calendars, stationary, postcards, raffl  e tickets, you name it.

Large format printing for banners and posters also is their 
specialty. “We can make posters from a favorite photo or design, 
or print a large banner for your party, golf tournament or other 
event,” Steve said. 

For more information on printing, call (480) 641-1744 
or e-mail Steve at store3690@theupsstore.com. You also can 
view more information and printing tutorials on the Web site, 
www.theupsstorelocal.com/3690. Th e UPS Store is located 
at 2733 N. Power Road, next to Albertson’s in the southeast 
corner shopping center. 
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LOCAL BUSINESS

Self Development Charter School 
Celebrates a New Room to Learn

       EAST MESA 

www.eastmesapediatrics.com

Don’t Forget  
Your Flu Shot!

Please call 480-396-2087
for an appointment  
for illnesses, minor injuries, well check-ups, immunizations, and more.

Most insurance plans accepted

6142 E. Brown Rd. #102
STAFF

K. Ghaziaskar, MD
HOURS

Monday thru Friday
8:30am - 5:00pm

Closed Daily for Lunch 12pm - 1pm 

ot!
77

nd more.nd more.

Welcome!  
PNP Renee  

Kampfe-Leacher, 
CPNP-BC 20% OFF

Red Mountain

Discover the beauty of flowers

2823 N. Power Rd., #105
NE corner of Power & McDowell

480-981-1460  •  www.redmountainflorist.com

Monday thru Friday 9am-5pm,  Saturday 9am-2pmOPEN

your purchase of $50 or more
REDEEMABLE IN-STORE OR ON-LINE AT  

WWW.REDMOUNTAINFLORIST.COM ( )

DiDis
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10% OFF

10% OFF

480-699-2754

ANY NEW ROOF

REPAIRS

This coupon must be presented 

to your sales representative

prior to contract signing.

This coupon must be presented 

to your sales representative

prior to contract signing.

HEALTH

I LOVE TO 
SMILE!

A Leader in Full Service, High-Tech Dentistry

A Confident, Beautiful Smile says a lot about who you are.

WWW.LASSENDASDENTALHEALTH.COM

CALL TODAY!
(480) 283-5854

WHITER TEETH IN UNDER ONE HOUR
In Office Whitening: $350, Includes take-
home whitening kit: $800 Value!

ZOOM! 
Tooth Whitening

• Dentistry for the whole family
• Now offering evening hours
• Offering Itero Cadent impressions, 

the worlds most accurate impressions
• Cosmetic Smile Enhancements 

Veneers & Porcelain Crowns
• Implants - Placement & Crowns
• Root Canal Therapy
• Oral Surgery 

Including Wisdom Teeth
• Afraid of Dentists? 

Nitrous Oxide Sedation Available
• A Team of Professionals 

Here to Help You Smile

Dr. C. Martin Farnsworth, DMD
Dr. Derek Farnsworth, DMD 

2947 North Power Road  
Suite 103, Mesa

We accept most insurance plans, credit  
cards, & E-Z payment plans, o.a.c.

I LOVE TO

NOW OFFERING 
Evening Hours!

ALTA MESA 
GOLF CLUB  

Don’t let another GOLF SEASON  
go by without experiencing  

what MEMBERSHIP at 
Alta Mesa Golf Club offers…..

DDDDDDDoDooDoooDDDDDDDDDDDDDDDDDDooDDDDDDDD
gg

AAAAAAA

WE OFFER: 
Golf Lessons & Clinics
Couple’s Events
Warm & Casual Atmosphere 
Active Women’s Organization
Host of US Senior Open Qualifier & Gateway Tour
State of the Art Practice Facility
Social Events for the Whole Family

A Challenging Course
Walking
Variety of Men’s Groups
Beautiful Clubhouse
Yardage from 5500-7100
A Traditional Layout
Strong Junior Program
And So Much More…

LISTED AS ONE OF THE TOP 10 PRIVATE GOLF COURSES
by Ranking AZ Magazine

MAKE THIS SEASON A MEMORABLE ONE. CALL KIM IN MEMBERSHIP AT 480-832-3257 x100

HEALTH

Red Mountain Family 
Chiropractic Moves to 
NEW LOCATION
Submitted by Red Mountain Family Chiropractic

Red Mountain Family Chiropractic is pleased to 
announce the opening of its new location at 2044 N. 
Recker Road. 

Th is new location off ers many features to help you 
banish pain and reach optimal health and vitality.

 “Since opening, my patients just love our new offi  ce, 
and as always, look forward to the many products, classes 
and services we are going to off er,” said Dr Lynn Knuth, 
owner of Red Mountain Family Chiropractic. 

We now have:
• a very comfortable waiting area.
• spa treatments, such as a large 

variety of massage treatments, 
and refl exology in a relaxing 
atmosphere. Esthetician 
services will be coming soon.

• a retail area where you can 
fi nd the very best in products at a reasonable cost.

• a new, larger physiotherapy area where you will work 
with a licensed chiropractic assistant to help you reach 
your goals with a customized program.

• various lectures and classes on health issues, including 
our Wednesday evening class on natural, safe, eff ec-
tive pain, weight loss, energy and sleep patches. Th ese 
classes are held at 7 p.m. Call to make your reservations. 
Yoga will be coming soon!
Call (480) 924-7632 today to book your appointment 

and take advantage of our moving in special—a one-hour 
massage for $45—a $70 value. Th is off er must be booked by 
Oct. 15 and used by Dec. 23.

Th e new location for Red Mountain Family 
Chiropractic is just north of the McKellips/Recker 
intersection, facing the dentist offi  ce, on the west side of 
Recker Road.  

Submitted by Las Sendas Dental Health

When should my child have his fi rst dental 
exam? How often should he see the dentist? 
Are baby teeth really that important? While 

most parents ask themselves these questions when their 
children are young, unfortunately, many do not know the 
answers or perhaps do not feel they are important 
enough to know. 

In recognition of this problem, and to 
increase awareness about dental health needs 
for children, the American Dental Association 
(ADA) has launched the First Dental Visit by 
Age 1 campaign. 

When asked about the campaign, Dr. 
C. Martin Farnsworth of Las Sendas Dental 
Health said, “Parents often do not bring 
their children in for a visit until there is a 
problem, such as a toothache. By that time, 
irreversible damage to the child’s teeth may 
have already occurred,” he continued. “I am 
glad to see the ADA is getting out in front 
of the problem by educating the public on 
the importance of oral health care for children.” 

Th e goal of this ADA campaign is to encourage parents 
to bring their children in for their fi rst dental visit after their 
fi rst tooth erupts and before their fi rst birthday. Th e ADA 
also recommends each child see the dentist twice a year for 
check-ups and cleanings. 

Dr. Farnsworth asked, “Do we think a child will have 
cavities when the fi rst tooth comes in the mouth? ”

“No,” he said in response to his question, “but this time 
allows us to answer any question a mother or a father may 
have regarding the child’s dental health. It also is the time 
to begin relieving any stress or tension related to seeing the 
dentist, both for the parents and the child.” 

According to Dr. Farnsworth, check-ups for young 
children give both parents and dental professionals the 
opportunity to discuss the dental needs of children. Dentists 

can educate parents on proper brushing techniques and 
dietary practices, which can make lasting habits for a lifetime. 

Many problems can be avoided if caught early, such as 
baby bottle tooth decay, caries, primary herpetic simplex viral 
breakouts and speech pathology related to being tongue-tied. 
Many other conditions or concerns can be addressed by 
routine visits to the dentist. 

“Preventative check-ups also provide the child an 
opportunity to have many positive experiences with 
a dentist,” Dr. Farnsworth said. “Th ese visits will help 
reduce the fear and anxiety children commonly associate 

with dental visits and promote better oral health, both 
now as children and later in life as adults.” 

Parents often do not understand the importance 
of baby teeth. Th e ADA has stated, “Baby teeth are 
as important as permanent teeth.” Although baby 

teeth are lost between the ages of 6 and 12 years 
old, they serve an important role in the develop-
ment of the child. Baby teeth are important for 
the child’s speech development and to maintain 
space for permanent adult teeth. Early loss of 
baby teeth can compromise a child’s speech and 

delay eruption of adult teeth. Th is delay can lead to crowding 
of the adult teeth when they fi nally erupt. Th is crowding is 
due to movement of the remaining teeth into the space of the 
lost teeth. 

A child’s health and well-being can be greatly aff ected by 
attitudes toward oral health care. “I love to see children in my 
practice,” Dr. Farnsworth said. “It gives me the opportunity 
to help develop important habits and relationships they 
can continue for the rest of their lives, which ensures better 
overall health and quality of life.”  

If you have any questions regarding your own dental 
health or the dental health of your child, you can reach Dr. 
Farnsworth by calling (480) 283-5854 or going online to 
www.lassendasdentalhealth.com. You also can visit Las Sendas 
Dental Health, located at 2947 N. Power Road, Suite 103. 

Your child’s fi rst visit to the dentist 
CAN BE A POSITIVE EXPERIENCE
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CLASSIFIEDS
HOME SERVICES

Integrity Pools LLC, cleaning service and repairs. Professional, 
Personal and Affordable pool maintenance and pool repairs; 
including filter clean-outs, acid washes, salt cells, etc. 
480-818-3832. 

MK Remodeling & Design
Specializing in Custom Kitchen & Baths
Any Large Additions to Small Projects & Repairs. 
Licensed & Bonded ROC237798. Member BBB.
Contact Mike for a free estimate (480) 285-6443
Web site: www.mkremodeling.com
Email: mike@mkremodeling.com

“Just Call Mike” Home Maintenance & Repair. Plumbing, 
electrical, water heaters, disposals, RO systems, fans, lights, 
switches, sockets, irrigation timers & valves, etc… 
Mesa, (480) 628-2757.

ALL PRO TREE and LANDSCAPE SERVICE. Tree Trimming, 
Removal’s, Stump Grinding, Bushes, Shrubs, Yard Clean Ups, 
Landscaping, and Deep Root Fertilization, Etc. 
FREE ESTIMATES, Very Professional, INSURED & BONDED. 
Mention This Ad and Receive 15% OFF! We accept credit 
cards. Please Call (480) 354-5802

Mesa Home Maintenance and Repair.
Plumbing, electric, irrigation, garage doors, water heaters, 
tile and drywall repairs, carpentry, handyman lists, and other 
services. All work guaranteed. 
Sean Sornberger (480) 699-7990.

Clearview Window Cleaning
Professional window cleaning that’s affordable
Residential/Commercial
Call Rick at (928) 978-0234

Resume and Editing Services available
Does the scholastic masterpiece you wrote say exactly 
what you want it to say? Does the resume you wrote 
using a cookie cutter template provide the results 
needed in this difficult economy?

Van Dyke Communications will edit your term paper, 
your manuscript or your manual. If you have written 
a manuscript and plan to have it published, we can 
edit it, design the layout and produce a camera-ready 
document for printing.

We will write a professional resume and cover letter, 
which specifically highlights your skills. Your new resume 
and cover letter will set you apart from others applying 
for the same employment opportunity.

For more information about how we can meet your 
writing needs, call Van Dyke Communications at 
(480) 219-3830.

SPECIALTY SERVICES

HOME SERVICES continued

FISHBECK CONSTRUCTION 
Can help with remodeling. Able to move walls and build 
walls, as well as do entertainment center modifications, door 
replacements, and creative niches. Call (480) 510-5022.

Wellness Care
Family Care
Sports Injuries
Auto & Work Injuries

Convenient New Mesa Location:  

6025 E. McKellips Rd. #102, Mesa  AZ
480-721-0099     

www.ReedChiroAZ.com

Dr. David T. Reed
Chiropractor

Affordable Rates  •  Discount Plans Available  •  Insurance Accepted

Over 11 Years 
of Experience

www.lassendas.com

CALL
(480) 352-1279

MENTION UP CLOSE

EXCLUSIVE  
GOLF MEMBERSHIPS

 AT THE LAS SENDAS GOLF CLUB A

Call (480) 981-8236 or visit www.abcforhaiti.com today!

Provides a month’s supply 
of emergency food to  
one person

Provides school tuition  
for one child for one year

Pays a teacher’s salary 
each month

Provides educational 
materials, workbooks and 
supplies for an entire class 
for one year

$15

$25

$50

$100

$200

$500

$1000

Provides 7,500 prenatal 
vitamins for mothers and 
their unborn babies

Feeds an entire class of 
students rice and beans 
for an entire school year

Provides trade school 
tuition and professional 
instruction, including 
tools necessary for the 
various trades

Haiti Needs You

Before the devastating January 2010 earthquake in Haiti,  
80 percent of the country’s population lived in poverty.  
Now, your help is even more vital to this nation’s recovery. 
ABC For Haiti is a Mesa-headquartered 501(c)3 nonprofit 
organization committed to changing Haiti’s legacy — one 
community at a time. Our organization shares resources for 
basic needs such as emergency food supplies and clean 
water systems as well as long-term activities for trade school 
construction and educational scholarships.
 
Change the lives of an entire family; maybe even a village. 
Please call or donate online today!
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ONE CALL DOES IT ALL!

• House Cleaning
• Truck Mounted Carpet Cleaning
• Natural Stone & Tile & Grout Cleaning/Sealing
• Window Cleaning

Insured, Bonded & Triple Certified since 2001

Call today for a free estimate! 
480-324-1640

www.TheMastersTouchCleaningService.com
www.TMTCSI.net

SERVICE DIRECTORY
Red Mountain Landscaping

COMPLETE LANDSCAPE CO.
 

 CLEAN UPS 
 RENOVATIONS 

 SPRINKLER REPAIR 
 DRIP REPAIR 

 INSTALLATIONS 
 MASONRY 
 TRIMMING 

 FREE ESTIMATES 
 

CALL JOHN at 
602-577-2052 CELL
480-373-9312 OFC 

ROC# 194854/194855

Lead Instructor Ben Weir

Contact Ben @ 602.391.7100

or benweir@pga.com
Las Sendas Golf Academy

Beat the Heat and  
Improve Your

Mention this ad and receive a

FREE LESSON!
Buy a 3 Lesson Package and Receive  

the 4th Lesson FREE! Save $100! 
Offer ends October 31, 2011

Welcome Home 
Pool Services

Let a trusted neighbor 
care for your pool.

Professional pool service with 
outstanding customer care.

Call or email me to set up a time for 
your free estimate.

Mike Sterling

480-241-4206
msterling1@gmail.com

www.azwelcomehome.com

Kat Klean Windows

(480) 620-1238

Ask for Tom

Residential & Commercial

• Member of the Gilbert SBA
• Member of MWCoA

Master Window Cleaners of America

tetomkat gmail.com

SINGLE STORY HOMES SPECIAL

20% Discount 
on 2 Cleanings within 6 months

In/Out/Screens/Tracks  

Up CloseBy Jamie Larson

In a time and market where only the strong survive and 

consumers are leery, genuine experience, dedication and 

knowledge of the Valley and real estate trends make John 

Karadsheh and Christina Ovando, of Coldwell Banker Trails 

and Paths Premier Properties, true gems and trusted allies in 

the real estate world.  

Christina started selling real estate more than 25 years 

ago, and joined Coldwell Banker in 1983. Her son-in-law, 

John joined forces with her in 2002 after selling his restaurant. 

Th ough he joined the business only seven years ago, John 

admitted real estate has always been a part of his life. 

“I actually started my career as a restaurant owner,” John 

said. “My parents opened Th e Middle Eastern Bakery and 

Deli in Phoenix, and then I took it over, and ran it for about 

10 years.” He said real estate was always in his blood, however. 

From a young age, John was involved in the purchase, sale and 

rental of investment property.

 “Th e allure for me of real estate was independence, and 

to be my own boss, while still having that interaction with 

people,” John said. 

“Plus, I want to have time for my kids and 

my wife, too,” John continued. 

John’s customer service background 

gives him an edge in the industry. Real 

estate can be an extremely personal expe-

rience, and it is important to have a realtor 

to whom one can talk and open up. 

“It’s a very unique experience to help 

people fi nd a home,” stated Christina. “It’s the 

most exciting thing to fi nd the perfect house 

for someone.”
“Or to help someone who is selling a home get their 

asking price, and help them to move into the next stage of their 

lives,” John added.

Experience, dedication and being well educated, coupled 

with a strong base, make it all possible. 

With a focus and a drive for customer service, both 

Christina and John see being agents for Coldwell Banker, one 

of the largest real estate companies, as a huge asset. 

“I really felt it was a very solid company when I started,” 

admitted Christina. “Th ere are a lot of protections built in for 

the buyer and the seller.” 

Having worked with Coldwell Banker for more than a 

quarter of a century now, Christina has maintained her loyalty, 

and only added to her praise for the company.

“Th ey are extremely concerned about agents, and they 

are very ethical,” 

Christina continued. “Th ey are very hands-on, and are totally 

dedicated to the work.” 

“It allows us to service any level of the market,” John 

added. “We can reach a vast group, anywhere from $99,000 to 

$1 million plus.”

And for John and Christina, real estate really is their life. 

“It’s wonderful for me to work with John because I can always 

call on him on a Sunday because he is family,” Christina said. 

“And vice versa. I can always call on Christina to help 

me out, which is part of what makes us such a great team,” 

continued John.

“Plus, he is very high tech,” said Christina of John, who 

has taught her how to utilize the Internet as a major resource 

for their business. 

“I can’t imagine working with the old Multiple Listing 

Service (MLS) books,” laughed John. 

“Real estate has really come a long way,” Christina 

said. “We used to meet once a week with our MLS 

books, and we would discuss what had been sold and 

what was still available. If you lost your MLS book, it 

was a nightmare,” she admitted. “We didn’t have lock 

boxes, either. It has been a big learning curve for my 

generation,” Christina laughed. 

Of course, being a family-run business has 

additional perks. Th e fl exibility allows John to take 

the kids to work with him or squeeze in 15 to 20 

minutes of phone calls between the park and home. 

John readily admits his 7-year-old son helps him 

out with real estate. 

“Just this weekend, he [ John’s son] put lock 

By Rachel Weishaar

As  an owner of Coldwell Banker Trails and 

Paths Premier Properties, Ron Brown relies on 

his experienced, knowledgeable team of agents 

and more than a decade of experience in all areas of real 

estate in the Valley. He is proud to be associated with the 

leading real estate company in the area.

“Helping people fi nd their dream home is the most 

satisfying part of my job,” Ron says. He points to a key 

relationship with US Bank to off er customers access to a 

variety of programs and competitive rates off ered by a strong, 

customer oriented fi nancial institution. 

A trusted relationship with local custom home builder 

Signature Homes, among others, contributes to the success 

Coldwell Banker Trails and Paths enjoys in successfully 

assisting buyers and sellers to achieve a smooth, enjoyable real 

estate experience. 

Th is relationship allows buyers to save an additional .25 

percent on a premier fi nancing package through US Bank. 

In addition, the association with Signature Homes provides 

them the peace of mind of working with a local builder who 

knows the building codes, city inspection require-

ments and the market very well. “Th e benefi t of 

working with Signature Homes is, they are very 

customer oriented and build a spectacular custom 

home,” Ron said.

He also believes people don’t realize that now 

is the perfect time to buy a home site and build a 

custom home. Lot prices have dropped dramati-

cally, and the total time required to build a new 

home is much shorter than a few years ago. 

Coldwell Banker Trails and Paths Realtors 

Stephanie Natichioni and Lee Courtney report permits from 

the City of Mesa can now be approved within weeks. Once 

fl oor plans have been approved, buyers can be in their custom 

dream home within a year. Th ey also note even high-end lots 

with a view in Las Sendas are really aff ordable right now.

Materials, such as roofi ng tiles, lumber, and concrete, are 

more readily available as are skilled, quality subcontractors, 

creating a real opportunity for a customer who plans to build 

at this time. Aside from lower overall building 

costs, interest rates are at an all-time low, as well.

“People aren’t aware of the great fi nancing 

packages available,” noted Ron. “Buyers will 

have tremendous edge by building a custom 

home now.” Th is is a more attractive option 

than buying a foreclosure, which may be gutted 

or otherwise distressed. 

Whether people are looking to build on 

an existing home site, acquire a home site or 

buy or sell an existing home, Coldwell Banker 

Trails and Paths can facilitate the process. Ron believes 

prices won’t stay this low for long, and building now is a 

great equity move for buyers in this advantageous market. 

To reach Ron Brown or pursue an opportunity 

with Coldwell Banker Trails and Paths, please call 

(480) 355-4700. 
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By Rick Senff nerT he public is invited to attend the Commemorative 

Air Force’s (CAF) Arizona Wing Aviation 

Museum’s Mustangs and Muscle Charity Car 

Show, sponsored by Berg Ford on 
Saturday, Feb. 13. Th e Mustangs and Muscle 

Charity Car Show will be held at 
the CAF Arizona Wing Aviation 
Museum, located at Falcon Field 
Airport. Th e museum is located 
at 2017 N. Greenfi eld Road. 
Doors will open at 10 a.m. and 
close at 4 p.m. Th e show’s theme features 

WWII P-51 Mustang fi ghters, 
along with both classic and new cars. Th e car show is 

open to all makes, models and years of muscle cars, 

street rods, 4x4s, exotics, imports and motorcycles. 

For more information about showing your car or 

registering, please visit Hot Rod Planet Promotions online at 

www.hotrodplanet.com. Since registration is limited to the fi rst 

225 cars, all vehicles must be pre-registered for the show prior 

to Feb. 13. 
Warbirds on display during the car show include the 

B-17 Sentimental Journey, B-25 Mitchell Bomber, North 

American SNJ/T-6 and Stearman trainers and many 

more. Exhibits include a tribute to the B-17 Chow Hound, 

honoring fallen airmen and the 91st Bomb Group, the 

Tuskegee Airmen, the Flying Tigers, the China Burma 

India Th eater and Women in Aviation, including the 

Women’s Air Force Service Pilots of WWII and others.

In addition, there will be Hot Wheels racing for the 

kids, sponsored by KMJ Diecast, as well as music provided 

by a local DJ, who will play hits from the 70s, 80s and 90s. 

Food and beverages will be available.
Admission prices range from $10 for ages 13 to adult; 

$9 for seniors 62 and older; $3 for ages 5 to 12. Children under age 5 are admitted free 
of charge. In addition, rides are avail-

able on the WWII B-17, C-45 and SNJ/T-6 

trainer. Gift certifi cates may be purchased for fl ights on 

Sentimental Journey or other warbirds. 
Th e museum’s gift shop features many unique aviation 

items available for purchase. Th e CAF Arizona Wing is a 501(c)(3) non-profi t 

volunteer organization dedicated to celebrating our 

heritage of freedom through fl ight, education, exhibi-

tion and remembrance. For more information on the 

Commemorative Air Force Aviation Museum, please call 

(480) 924-1940, or visit the Web site at www.azcaf.org. 

AVIATION MUSEUM SPONSORS CAR SHOW

Present a New Look for the New Year

By Edith PittsF or some women it’s enough 
to pull a comb through your hair, dab a bit of blush 

on your cheeks and you’re good 
to go, but for those of us of a 
certain age, sometimes, a lot more 
is necessary. 

On a recent visit to Salon 
Azul, I noticed a poster stating, 
You’re still beautiful with the passing 
years. As we get older, we like to 
think we are wiser and beautiful 
inside, but beautiful inside or not, 
it gives one a boost to look stylish 
and put together.  What’s going to be big 

in 2010?  According to Stylist 
Arthur Federico, big this year 
includes, “… more texture, more refi ned hair styles, bigger 

hair, more volume, more distinct hairdos with less separa-

tion.” One concern of many women is thinning hair. Arthur 

recommended new powder products, like dry shampoo and 

texturizer.
As far as a more up to the 

minute look, Ashley Mueller, 
another stylist, said, “Coloring 
makes a world of change.”  She also 
mentioned, “Perms are coming back, 
looser, more of a body wave.”  

Both agreed fashion is moving 
away from straight hair, with curly 
hair getting more popular. What about long hair for 

older women? At one time, women 
thought they had to wear short 
hair after 30, an edict comparable to 
the no white shoes after Labor Day. 
Today, that’s all passé, according 
to Arthur and Ashley. “Long hair 
is fine for older women,” Arthur 

stated. “Wear your hair to suit your 

personality and lifestyle.”A customer being styled by Shanna Dyer, owner-

stylist of Salon Azul, agreed with Arthur. 
“I’m over 65,” she said, “and anyone past 60, we’ve 

paid the price. We can have a ball and be daring. I’m dong 

my hair long with big gobs of highlights.”  
She looked great. Shanna nodded. “Older people are 

getting more daring, stretching out and doing fun stuff.” 

What’s new in makeup? Arthur recommends cream 

blush for a youthful appearance and glow, as well as more 

moisturizer. “Last winter, dark reds were the thing,” he 

said. “Now, we’re seeing oranges, tangerines and peachy 

colors becoming popular.”  Every year, there is a new look. It’s up to us to embrace 

it or not. Nevertheless, the idea of being more daring and 

“doing fun stuff ” is certainly appealing. 

New sushi menu just the beginning at Zushi 
Submitted by ZushiS top into Zushi any day of the week, and expe-

rience the new sushi menu from the owner of 

the famous Sushi Kee! Enjoy all new rolls and menu items! Not a 

sushi lover? Th at’s OK. Zushi has a great bar with 

awesome drink specials and entertainment every 

weekend. Come in on Th ursdays, from 8 p.m. until 

midnight for Karaoke, or every other Saturday for 

live bands. 
Zushi is open Sunday, from 3:30 to 10 p.m.; 

Monday through Wednesday, from 11:30 a.m. to 

10 p.m.; and Th ursday through Saturday, from 

11:30 a.m. to midnight.Zushi is located at 6727 E. McDowell Road, 

Suite 110, at the southwest corner of Power and 

McDowell roads.Check out our upcoming events and specials on 

Facebook at www.facebook.com/zushibistroaz.

For more information, call Zushi at

(480) 981-2727. 

POOL & LAWN 
MAINTENANCE 

and one time cleanups!

BurdickLandscaping.com

Estimates 
are always 

FREE

CALL 
(623) 252-0924

Landscaping 
and pool 

PACKAGES 
are available.

$20 
OFF

OUR FIRST VISIT

CALL TODAY FOR FREE ESTIMATE!
(480) 332-0892  • (480) 241-5380

Licensed and Bonded! License # ROC 186462

• Masters of 
Construction

• 31 yrs. of satisfi ed customers
• Additions, Renovations
• Custom Homes, Small Commercial
• Kitchen and Bath Remodels
• Pools and Hardscape

Please call for your courtesy  
“Meeting of the Minds” consultation.
I learn how best to serve your 
pool needs and you learn my 
honest intentions to do so. 

Choose from variable service plans  
including customized versions. 

1st service call is free for new customers.  
Referrals are always appreciated and rewarded!

Call Marilyn Smith 
(602) 290-8774

I have 20+ years pool experience

PINNACLE  DECORATING

PAINTING

FREE ESTIMATES!

480-265-7803
pinnacledecorating@gmail.com

PROFESSIONAL PAINTING AT 
NON PROFESSIONAL PRICES

Garett Tardiff
Professional Painter  
20 YEARS EXPERIENCE

ATING

803
mail.com

IENCE

We have a new 
Web site!
Read articles 

online, download 
PDFs, and more!

www.UpCloseAZ.com

• Plant Installation 
& Maintenance

• Turf Installation & 
Maintenance

• Spring & Fall Clean Up

• Drip & Sprinkler 
System Installation & 
Maintenance

• Senior & Military 
Discounts

WESTERNSKIESAZ@GMAIL.COM
 602-380-8983

Not a licensed contractor.

We have a new 
Web site!
Read articles 

online, download 
PDFs, and more!

www.UpCloseAZ.com
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$139,900
1,242 sq. ft. 2BR, 2BA, 2G. Tile floor-

ing, premium carpeting, covered 
patio, fountain & a putting green.

$645,000
4,033 sq. ft. 3BR plus bonus rm, 3BA, 
3G. Cul-de-sac lot, library w/book-

shelves, Pebble Tec® & spa.

$299,000
2,270 sq. ft. 4BR, 2BA, 3G. No HOA, 
citrus & fruit trees, granite counters, 

courtyard, fenced pool & spa. 

$465,000
3,9234 sq. ft. 5BR, 4BA, 5G. Hard-
wood flooring, great room, cinna-

mon cabinetry, SS appliances & pool. 

$499,900

UNDER CONTRACT
1,354 sq. ft. 3BR, 2.5, 2.5G. Newly 

remodeled, granite counters, new AC 
plus professional landscaping. 

 $450,000
3,427 5BR, 4BA, 3G. Golf course lot, 

city light & mtn views, Mahogany 
cabinetry, Pebble Tec® pool & spa, 

$368,000
2,564 sq. ft. 4BR, 3BA, 2G. Golf 

course lot, newly remodeled w/gran-
ite counters, SS appliances & more.  

3,171 sq. ft. 3BR, 2BA, 2G. Granite 
counters, beam ceiling, master bed-
room w/library, garage w/cabinetry.

$267,000
2,349 sq. ft. 4BR, 2BA, 3G. Cul-de-
sac lot, granite slab counters, tile 
flooring & an oversized back yard.

 $579,000
2,883 sq. ft. 3BR, 3.5BA, 2G. Cul-

de-sac lot, 2nd master suite, granite 
counters, Pebble Tec® pool & BBQ.

UNDER CONTRACT

1,695 2BR, 2BA, 2G. Golf course lot, 
Bosch® dishwasher, orange tree with 

low maintenance landscaping.

1,795 sq. ft. 3BR, 2.5BA, 2G. Golf 
course lot, grass play area, citrus 

trees, garage w/cabinets & work area.

1 acre custom lot to build the home 
of your dreams. Located in the luxu-

rious Villa Tuscano community.

$63,000

UNDER CONTRACT
1,729 sq. ft. 3BR, 2BA, 2G. Cul-de-

sac lot, granite counters, maple cabi-
netry, Pebble Tec® pool, grass area.
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